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Twenty-Fifth Anniversary 
1899 — February 9— i924 


Globe & Rutgers 


FIRE INSURANCE COMPANY 
111 William St., New York City 














January 1st, 1924 


ASSETS LIABILITIES 


Bonds and Mortgages..... . $493,500.00 Capital .. $3,500,000. 00 
U.S. Liberty Bonds....... 745,400.00 Surplus Torr 15,692.715.02 
Government, City, Railroad and Reinsurance Reserve. . ere: pine 165.41 

other Bonds and Stocks... .... 40,140,839.47 Losses in course of Adjustment.. 5,232,395.00 
Cash in Banks & Office . 2,546,217.38 Commissions and other Items... 6,200,000 -00 

Premiums in course of Collection 8,482,604.96 serve for ‘Taxes and Deprecia- 

Interest Accrued 365,938. 44 i‘ : 2,505,000. 00 
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Reinsurance Recoverable on Paid 
MORSOS. 6 cic cin yes ot Oe is . 118,775.18 


$52,893 ,275.43 $52,893 ,275.43 


Surplus to Policy Holders - $19,192,715.02 








E. C. Jameson, President 
L.yman Candee, Vice President W. H. Paulison, Vice President 
J. H. Mulvehill, Vice President and Secretary J. D. Lester, Vice President 
W. L. Lindsay, Secretary \. H. Witthohn, Secretary 
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GG. C. Owens, Assistant Secretary M. J. Voll inn, Local Secretar, 
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THE OHIO CASUALTY INSURANCE COMPANY 


if 
B. D. LECKLIDER, President HAMILTON, OHIO HOWARD SLONEKER, Secretary 
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ANNUAL STATEMENT 


DECEMBER 31, 1923 
ASSETS LIABILITIES 

U.S. Government Bonds (market value)$576,256.68 Reserve for Unearned Premium $253,768.57 
Joint Stock Land Bank Bonds (market Reserve for Taxes 6,548.98 
; value).... Si.ao0.10 Reserve, pending and undetermined eclain 70,472.76 
First Mortgage Bonds 2,000.00 All other Liabilities 11,687.86 
$629,580.43 a 
5 Sae.or Total Liabiliti $342,478.17 

2,774.75 Capital Stock, authorized and issued &250,000.00 

101,632.66 Surplus over all Liabilitic 176,047.18 


Accrued interest on bonds. 
Cash on hand : 
Premiums not over 90 days 
Other Assets eee 7,293.78 

Real Estate (Home Office 4 21,710.86 Surplus as Regards Policy Holders $426,047.18 


Total Cash Assets sas ee 00,020.00 


STATEMENT OF GROWTH 


WESTERN DEPARTMENT PREMIUM INCOME RESOURCES | AUTOMOBILE 


$312,404.44 1920 $429,236.30 CHT 
ry ‘ i NSU fil 
1213 Federal Reserve Bank $308,452.08 1921 $452,816.99 INSURANCE AGENCY 


aed $412,776.47 1922 $571,693.34 COOK COUNTY 
CHICAGO, ILLINOIS $509,724.25 1923 $768,525.35 MANAGERS 
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92nd ANNUAL STATEMENT 


Prudentia Re-and CoinsuranceCompany,tta. | of 
| VIRGINIA FIRE AND MARINE 


OF ZURICH, SWITZERLAND | INSURANCE COMPANY 


Richmond, Va., January Ist, 1924 


ASSETS 
\ DI 

. $2,544,032.00 

ASSETS | Real Estate Owned M 120,000.00 

a als ak | cane. $146.0 ae Oe : 66,500.00 

$705,390 OO oans secured by Collat ee 29'100.00 


Financial Statement as of December 31st, 1923 


Government Bonds 
Railroad Bonds 1,886,610 .00 it t accrued on Bon I lortgage and llater " , 
Miscellaneous Bonds and Stocks 1,535,035 .00 Doin Oy EPR ee eet e arses ctu en sis a 
Guaranteed Real Estate Mortgage 399,650 . 00 I hs du “ Tawa 223,296.96 
Premiums in due course of collection 220,849 .77 Bil ceivable taken fo | 492.20 
Cash and Bank Balances 205,841 .67 Fagh aa Guat oak cx cae Reyes 
Interest Accrued 69,516 55 : 

AJ 3,161,605.48 


Total Ad .d Asset: 5,022,893 .32 
Total Admitted Assets. 0,022,599 92 LIABILITIES 
Paha, | Reserve fot $ 135,400.33 
LIABILITIES | Reserve for I ul 1 Pr 1 251,042.79 
or Reseeve for United States 7 5'350.00 
] or Unearned Premium % 206,506 we eser for all other ’1 12'650.00 
I e for Unpaid Losses 667,590 33 Reser or Comt 10,000.00 
Reserve for Taxes 67,250 .00 2 serve lor Vecel De : , 1,000.00 
Reserve for all other liabilities 10,750.00 pei pie va Stet it ot i 10,000.00 
Contingent Fund 20,000 00 t 100,000.00 


NET SURPLUS (‘including Statutory Deposit) 1,020,196.04 ith ~ é, ve ; 1,105,102.30° | 603,162.36 


Total. $5,022,893 32 $3,161,605.48 
| OFFICERS 
FIRE REINSURANCE | n -aimer, Pr 1d Vt [ Palme Jr., Vic President 
B. ¢ ew Ir creta Vm. Palmer , Asst cretary 
VW Ah ee ke ral A t 


RODNEY DAVIS, United States Manager oe eieaiene 
110 William Street, New York W. Meade Addiso 
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WOULD AUTHORIZE UNEMPLOYMENT INSURANCE 


Bill Presented at Albany Details Plans for Group Policy at Least 
Partly Paid for by Employer 


O little interest attached to the recent an- 

nouncement of the Metropolitan Life 

Insurance Company, New York, that it 

hoped soon to put on the market a form of 

unemployment insurance, and that in all 

probability a bill would soon be introduced 

at Albany which would empower it to do 

this. Unemployment insurace has been 

tried in England, and has not been successful there ; in fact, the 

government of Great Britain has been put to great expense to 
maintain the system. 

Late last week a bill was introduced by Assemblyman Phelps 
by which it would be lawful for life insurance companies to in- 
sure this hazard under a definition which specifies that only 
gtoup policies shall be issued, and that employers shall pay the 
entire premium or share in its payment. Employees of less than 
one year’s standing cannot be included in the policy and pro- 
vision is made against discrimination. 

All previous systems have been based upon a National basis 
and for that reason have been subject to heavy malingering. 
This evil seems to be largely avoided under the new plan, which 
will make it quite difficult for a worker to collect except in times 
of economic stress when the employer is obliged to lay off help. 
There is no evidence in the plan of any purpose to provide for 
a worker who loses his position for any reason except an 
economic one. The fact that policies are to be issued on entire 
plants, and that the employers are interested greatly reduces the 
opportunity for malingering by the workers. 

The complete text of the bill follows. It has had one reading, 
and is now in the competent hands of the insurance committee : 


3 


AN ACE 


To Amend the Insurance Law, in Relation to Unemployment Insurance 
The People of the State of New York, represented in Senate and 
Assembly, do enact as follows: 


Section 1. Subdivision two of section seventy of chapter thirty-three 

of the laws of nineteen hundred and nine, entitled “An act in relation to 
insurance corporations, constituting chapter twenty-eight of the con- 
solidated laws,” is hereby amended to read as follows: 
2. (a) Against injury, disablement or death resulting from traveling 
or general accident, and against disablement resulting from sickness 
and every insurance appertaining thereto. (b) Against loss from unem- 
ployment as provided in section one hundred and one-e of this chapter, 
provided, that insurance under this clause may only be issued by a cor- 
poration authorized in its charter to issue insurance under subdivision 
one and under clause (a) of this subdivision. 

§ 2. 
tion, to be section one hundred and one-e, to read as follows: 

§ ror-e. Group unemployment insurance is hereby declared to be 
insurance written under a policy issued to an employer covering not less 
than fifty employees and insuring them against the loss of any part of 
their salary or wages, after a continuous service of not less than one 
year, occasioned by their loss of employment under circumstances to be 
specified in the policy to be issued. Such insurance shall be for amounts 
based upon some plan which will preclude individual selection and shall 
be for the benefit of persons other than the employer. The premium on 
such policy shall be paid by the employer or by the employer and em- 
ployees jointly, and shall insure only all of such employees or all of 
any class or classes thereof determined by conditions pertaining to the 
employment; provided, however, that when the premium is to be paid 
by the employer and employees jointly, and the benefits of the policy are 
offered to all cligible employees, not Icss than seventy-five per centwm 
of such employees may be so insured. 


Such chapter is hereby amended by inserting therein a new sec- 


§ 2 


$3. This act shall take effect immediately. 


ExPLANATION.—Matter in italics is new. 
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worth knowing 


One object of the A2tna National Advertising Campaign is 





to secure for Atna Agents an easy approach and an attentive 
| | i} hearing from their prospective customers. 
| 
| i\\ NW That it is already having this effect is shown by the reports 
PUA al now coming in from AEtna-izers of new business, new contacts 
el i) q and inquiries traceable to the A&tna National Advertising 
Hh Vr Campaign. 


Perhaps you, too, can share in the benefits of the Etna 
National Advertising Campaign. If you would like to represent 
the Aitna Companies in your community we suggest that you 
write at once to the Home Office at Hartford. 


/ETNA LIFE INSURANCE COMPANY 


And Affiliated Companies 


AETNA CASUALTY and SURETY COMPANY AUTOMOBILE INSURANCE COMPANY 
of HARTFORD, CONNECTICUT 
THE STRONGEST MULTIPLE LINE INSURANCE ORGANIZATION IN THE WORLD 


A oe ON Naa ae PR ee ee : Se 
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N instigating a discussion of fidelity 
| and surety company practices, the gen- 
tleman who writes under the pseudonym 
of “Observer” was not, apparently, shoot- 
ing entirely in the dark. This much may 
be gleaned from a perusal of the booklet, 
just issued by the National Surety Com- 
pany, wherein are gathered the comments 
made by “Observer” together with ex- 
pressions of opinion from various casu- 
alty executives. With some degree ot 
justice, it is charged that the company 
management angle of the business has not 
kept pace with the 
methods of securing signatures on the 
dotted line ; but this condition, so disturb- 
ing in the early days of fidelity and surety 
bonds, is rapidly being dissipated by the 


development of 


sound judgment and accurate decision of 
the company officials. At the beginning 
of almost every enterprise there is a 
period during which a drive for produc- 
tion volume takes precedence over any 
Careful attention 
to organization ustrally comes next, 
(though theoretically it should be first), 
and then the business approaches the 
This is 


other consideration. 


aspect of a harmonious whole. 
what has happened in the writing of 
fidelity and surety lines; and while a cer- 
tain amount of constructive criticism is 
greatly to be desired at this time, a con- 
tinuation of innuendo has a tendency to 
shake the faith of the insuring public. 
Let the fidelity and surety underwriters 
accept each helpful suggestion which is 
brought to their attention, but let them 
settle their difficulties in private ; then the 


policyholders will not react unfavorably 


to such slight dissensions as may arise. 
HE question of workmen’s compen- 
sation legislation in the District of 
Columbia has been one of moment for 
the past two years and is once more ac- 
tively before insurance people. Con- 
siderable stir has been occasioned by the 
l*itzgerald bill, which provides for a gov- 
ernment monopoly and which, quite 
naturally, is opposed by business inter- 
ests. The bill is entirely out of sym- 
pathy with the slogan of the Harding 
administration, carried on by President 
Coolidge, that is, “Less government in 
business and more business in govern- 
ment.” Mr. Fitzgerald seems to realize 
that he is opposing the administration 
promises in pushing his bill, and is con- 
sequently very sensitive of opposition. A 
bill patterned after the Massachusetts 
law is sponsored by Representative 
Underhill of that State. It is 
proper document which is quite likely to 


a very 


receive the approval of Congress in due 
time. Due to present conditions of legis- 
lative congestion, and the desire of Con- 
gress to adjourn not later than June 1, it 
seems somewhat doubtful that either bill 
attention. 


will receive 


HE situation in the West is perhaps 
blacker than ever, and more than 
ever before threatens to seriously affect the 
entire fire insurance world. The Western 
Insurance Bureau is determined to carry 
the issue to the highest courts, and this 
determination, as explained in the New 
York Journal of Commerce this week, 
Whether 
or no the companies win they are almost 
If the case is lost, then 
with no broader 


cannot result in any good. 
sure to lose. 
many commissioners, 
powers than are delegated to the Indiana 
commissioner, can promulgate and en- 
force edicts fully as drastic as that re- 
cently issued from the Hoosier State. 
If the companies win the case against 
the Indiana commissioner, there is every 
indication that immediate steps will be 
taken to draft legislation which will give 
the commissioners the power to regulate 
agents’ commissions. The passage of 
such legislation would certainly not be 
desirable from the point of view of the 
fire insurance companies. However, the 
Bureau determined on this 
move and, having inaugurated it, there is 


members 


~ 


o 














Editorial 
nothing that can be done now. Mean- 


time the activity in the field seems to have 
lessened and most everyone is awaiting 
results. I*rom the standpoint of diplom- 
acy the Bureau members are in an un- 
enviable position, for they will be sad- 
dled with the blame, whatever happens, 
and, regardless of what happens, the 
questions at stake cannot longer be con- 
fined to Western Union-Bureau terri- 
tory. They are of vital interest in all 
territories and to all companies. ‘In the 
final analysis, the evidence is ample that 
it is a dangerous thing to allow a situa- 
tion of this sort to develop until the 
commissioners become interested. Once 
they get involved, the companies can be 
practically sure of new restrictions of 
some sort. 





Albany Legislation 

ALBANY, N. Y., February 27.—Practically 
no progress was made the past week in the 
advancement of insurance legislation by either 
Senate or Assembly. One bill amending sec- 
tion 70, insurance law, was reported from the 
House insurance committee with amendments. 
It relates to the powers of casualty insurance 
companies. 

Additional bills just introduced amending 
the insurance law are the following: 

Senator Dunnigan, amending sections 70, 
110, 150 and 34I-a, in relation to powers of fire 
and casualty insurance companies in insuring 
against loss of or damage to motor vehicles 
and air planes, and to other air craft. 

Assemblyman Hutchinson, amending section 
70, relative to powers of fire and casualty in- 
surance corporations in insuring automobiles. 

A bill amending section 28, workmen’s com- 
pensation law, in relation to limitation of right 
to claim compensation, has been presented by 
Assemblyman Weinfeld. , 

Among other measures introduced have been 
the following: 

Senator Lowman, amending section 60, gen- 
eral corporation law, by providing that the cer- 
tificate of change of name of mutual insurance 
companies may be authorized by a majority of 
the members present at an annual or a special 
meeting. The same measure has been offered 
by Assemblyman Wickham. 

Senator Baumes, amending section 385, civil 
practice act, by providing that searches-by title 
insurance or abstract companies may be used 
in evidence, whether or not such search affects 
property in the county where the office of the 
county clerk is salaried. The same bill has 
been introduced by Assemblyman Cross. 

Senator O’Brien introduced bill amending 
section 1orA insurance law by providing for 
group life insurance covering members: of one 
or more units of National Guard of any State 
under policy issued to commanding general 
who shall be deemed to be employer. This may 
meet with favor. 
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THE ANCIENTS 
THOUGHT A MODERN 
THOUGHT 


When even the Greeks of so long ago felt the eternal need of a protector 
endowed with conscience, they followed the expedient rule of the day in 
erecting an altar to still another mythical deity, Pallas Athene, by noble name. 


The personality of the goddess, the grey-eyed Athene, we find refreshingly 
revealed in her discourse with Perseus; “I am Pallas Athene: and I know the 
thoughts of all men’s hearts, and discern their manhood or their baseness. 
And from the souls of clay I turn away, and they are blest, but not by me. 
They fatten at ease, like sheep in the pasture, and eat what they did not sow, 
like oxen in the stall. They grow and spread, like the gourd along the ground: 
but, like the gourd, they give no shade to the traveller, and when they are ripe 
death gathers them, and they go down unloved into hell, and their names 
vanish out of the land. But to the souls of fire I give more fire, and to those 
who are manful I give a might more than man’s. These are the heroes, the 
sons of the immortals, who are blest, but not like the souls of clay. For I 
drive them forth by strange paths, Perseus, that they may fight the Titans 
and the monsters, the enemies of the gods and man. ‘Through doubt and 
need, danger and battle, I drive them: and some of them are slain in the 
flower of youth, no man knows when or where: and some of them win noble 
names, and a fair and green old age: but what will be their latter end I know 
not, and none, save Zeus, the father of gods and men.”’ 


What wonder that Perseus, with such an inspiring force behind him, flew 
forth and slew the dreaded Gorgon, Medusa. 


The modern souls of clay may not perceive that the Ancients, to appease 
their want, just about put in the mouth of an zmaginary Pallas Athene what 
today is expressed by a tangible life insurance policy: but the souls of fire do, 
and they are the ones who accept this guidance to a life worth while. 


Which are you of —the souls of clay, or the souls of fire? 


The Prudential 
Insurance Company of America 
Epwarp D. DuFFIELD, President 

Home Office, Newark, New Jersey 
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—| WASHINGTON NEWS was the climax of charges, at first insinuated, plains, sentiment in the committee naturally is 
es but later outspoken, that the insurance in- subject to an influence which had not there- 
Compensation Bills Stir Up Bitterness terests were attempting to kill the Vitzgerald — tofore been injected into the hearings, and the 
aes bill, which would provide a State fund in which whole thing has materially strengthened Mr. 
UNDERHILL DEFENDS HIS MEASURE employers would be required to participate, and, | Fitzgerald’s hand, while at the same time 
— : if any workmen’s compensation insurance weakening that of the proponents of the Under- 
Hearings to Be Continued Indefinitely in legislation was enacted, were favoring the hill measure, since insurance men coming out 
Order That Any Bill Reported May Underhill measure, which would permit em- in favor of the latter now lay themselves open 
Be Quickly Adopted ployers to take out insurance with commercial to charges of propaganda, etc. 
insurance companies. 
Wasuincton, D. C., February 25.—Both the As a matter of fact, so far as can be learned Private INTEREStS UpHetp By UNDERHILL 
insurance industry and members of the sub- in Washington, the insurance companies of the Addressing the committee last week, Mr. 
committee of the House District Committee Country are taking no interest in the subject Underhill made a strong defense of his 
which is considering the Fitzgerald and Under- other than attempting to safeguard their busi- measure, which would permit private insurance 
hill bills for workmen’s compensation and in- "ess by urging upon Congress the benefits to companies to enter the field. He declared that 
surance in the District of Columbia are con- be derived from the more generous Underhill yo Government department, not even the Post 
siderably irritated over the personalities Pills, as contrasted with those of the Fitz- Office Department, can administer its affairs at 
which have been injected into the matter as a gerald measure. The charge that the insurance a Jower percentage of cost than can a private 
result of articles in one of the insurance papers industry is attempting to stifle the legislation concern. Charging inefficiency on the part of 
which have led to the charge by Representative has no foundation, since, on the contrary, the (Government employes, he declared that the 
Fitzgerald of Ohio, author of one of the business would benefit from such a measure State fund, provided for in the Fitzgerald bill, 
measures, that there is a “big lobby” being if the employer is given freedom of choice as would prove to be far more expensive to ad- 
maintained in Washington to fight his measure. t0 |0w he shall carry his insurance. minister, so far as the employer was concerned, 
The bitterness which has been engendered while at the same time denying that his 
among members of the committee as a result Loppy1nG CHARGE UNFORTUNATE measure would make it possible for employers 
of these articles manifested itself last week, Insurance men interested in the subject feel to evade the law and fail to take out the in- 
during the course of hearings on the subject, that the charge of lobbying is very unfortunate, surance required. 
when Representative Underhill of Massa- since, in the disturbed state of Washington af- Employers generally are interested in pro- 
chusetts, also author of a compensation- fairs at the present time, it can have none but  tecting those who work for them, he told the 
insurance bill, made a bitter attack upon Mr. an unfavorable effect, and believe that the committee, and the day is past when an em- 
Fitzgerald, in which he charged the latter with whole tempest is the result of the injection by ployer could be “heartless” and regardless of 
attempting to link him up with the alleged a Washington writer of his own views upon the welfare of his employees. The present 
lobby. the subject in articles on the new legislation, method of compensating and caring for in- 
Congressman Fitzgerald read a clipping which were seized upon by Representative jured Government employees, he said, is ex- 
from a Dayton, Ohio, newspaper regarding a Fitzgerald, who has been very sensitive regard- _ cellent, but that the red tape incident to any 
fre in a Russian café in New York, in which ing his measure ever since it was first intro- | Government transaction would be a hindrance 
Mr. Underhill and his wife were listed as the duced, as being concrete evidence that the in- in dealing with employees in commercial pur- 
guests of F. Robertson Jones, alleged head of | surance industry was maintaining a paid lobby _ suits. 
the alleged lobby. Mr. Underhill declared that in Washington to fight the measures, and that The committee will continue its hearings for 
he and his wife, as well as his daughter and _ the articles in question were part of a campaign some time, in an effort to get the views of all 
son-in-law, were, in fact, the guests of Mr. of propaganda which is being carried on as who may be affected by or interested in the 
Jones, but that it was a purely social gather- part of its policy. However, in all fairness to legislation, in order that any bill which is re- 
ing, and denied that the affair had anything the writer in question, it must be said that the ported tothe House may be clearly explained 
to do with the insurance bills under considera- articles were signed and that newspaper prac- and free of all questionable provisions which 
tion, and charged that Representative Fitz- tice gives the writer of a signed article a lati- might delay its adoption. 
gerald was attempting to “assassinate his tude of expression denied the reporter who — 
character,” writes merely a “straight” news story. United States Fidelity and Guaranty to 
: As a result of this more or less personal Enlarge Des Moines Office 
Unpernitt Measure FAvorep encounter hetween Representative Fitzgerald Des Mores, Iowa, February 25.—It is 
The passage at arms in the committee room and the writer of the articles of which he com- officially: a eaiandl that the United States 
————— : _____— Fidelity and Guaranty Company of Baltimore 
EXTRACTS FROM 1923 STATEMENTS OF CASUALTY AND MISCELLANEOUS INSURANCE will enlarge its Des Moines business activi- 
Name and Location of Company ee Net Losses *Surplus — by Panay ia “ee guade eisai? 
_~ " Assets Premiums Paid Polieyholders tory and make this city the headquarters of 
a Fe, columbus Bs atar'a eines ona aerate $430,285 MS199,549 $82,590 $267,726 the — Oe J again part gp 
American National (acc. br.) Galveston... 17,070°588 531'853 194.781 2,5 SAE: OF Sere ny ee 
Baer Mutual, New Vork chip aenmantne Siaisi6 130,681 (0.773 as Chamber of Commerce to take the matter up 
Columbian National ah toe 97'3: 2066 408/425 205/879 1,7: with his a ‘ . z 
Gikarct baa ee een ytta ost 7,113,657 6,796,905 3,004,251 2,000,000 Facts and figures regarding Des Moines 
Globe Indemnity, ” SK Decne vests eieae ane 5 op ae 5 pip he commercial advantages, strategic location, its 
Hardware Mutual, Stevens Point, Wis.......... 7 564570 : 319°378 4 423 S ati wees - ry 
ndemnity Co. of America, St. Louis... 875 966 500,468 407821‘ transportation facilities and other evidence 
Intemational Sc titaal, Indianapolis ae hee es 1 zadl2 149,251 , 100,000 prepared by the chamber were laid before the 
inten acct Ww yore ATC" -oooo'PSERES4BGo8 «ANG TSS == «GABGOE Go nae fost netuened from a trip to Baltimore 
Tuciatate Casualty, Birmingham.............. "782/921 924,745 524/854 358 147 who has just returned from a trip to Baltimore 
Milwaukee « Mutual, Chicago A ae 2,870,762 89 during which the decision was reached. The 
Vissouri State Life (ace. br.) St. Louis......... 279,326 change becomes effective April 1. 
Ween ES A’ Gee tot Patten a16¢4es : This change will increase the office force 
Sindand Accitent Detroit dSicpaaenas on 16'483'081 11,895°600 5,500/943 4,679,968 in Des Moines awe twenty-eight sated wht 
oe ae Dicyu Wb fh, ok eas 1,704,768 839,407 88 237 1,005,174 sons and will make a demand for four times 
— * Includes capital. the amount of room it now occupies. 
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Condensed Statement 
December 31, 1923 











ASSETS 
Cash in Office and Bank... ... $331,881.31 
State and Government Bonds. 172,175.72 
I 6s cs oe oleae 657,430.00 
Lg a rae 44,381.99 
Accrued Interest............ 20,582.12 
Premiums in Hands of Agents 218,519.84 
Due from other Companies. . . 28,213.88 
Other Assets................ 5,900.00 





$1,478,684.86 





LIABILITIES 
Due other Companies for Re- 

UN agp ake wiv d atone & $22,620.29 
Due for Taxes............... 17,116.65 
Reserves................... 519,451.97 
Net Surplus................. 99,495.95 
Coe Catittal. ..... 26s. scces ks 820,000.00 

$1,478,684.86 


The strength of an Insurance insti- 
tution is measured by its Net Surplus 
to Policyholders, over and above all 
of its liabilities. 


Surplus to Policyholders 
$919,495.95 





OUR GROWTH IN NET ASSETS 
1920 
$658, 208.40 
1921 
$932,177.68 
1922 


$1,236,867.34 


1923 


$1,478,684.86 





“Our Rates no Higher—Our Service Better’’ 





FEDERAL SURETY COMPANY 


DAVENPORT, IOWA 


W.L. TAYLOR, Vice-President and General Manager 
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REVISED LIABILITY RATES ADOPTED 
National Bureau of Casualty and Surety 
Underwriters Hopes to Make Them 
Effective March 17 
The revised schedule of public liability rates 
which had been recommended by the governing 
committee of the compensation and liability de- 
partment of the National Bureau of Casualty 
and Surety Underwriters was adopted at a 
meeting held in the offices of the Bureau last 
Tuesday. The new rates apply to apartment 
and tenement house public liability risks in 
Greater New York and their adoption was 
urged in a resolution recently submitted by the 

committee and reading as follows: 

Resolved, That we recommend to the com- 
pensation and liability department revised rates 
for apartment and tenement house public lia- 
bility risks in Greater New York, which are 
obtained by using the pure premiums of the 
sub-committee of the committee of nine and 
loadings which have been determined, including 
a projection factor of 1.75, and an expense 
loading of 49 per cent. 

The adequacy of the present rates for public 
liability risks of the class named has been seri- 
ously questioned by some of the casualty com- 
panies, particularly when applied to certain 
zones Of New York city and this was the 
motivating influence behind the final adoption 
of the revised ratings. The meeting also took 
under consideration important changes regard- 
ing the writing of three-year policies for own- 
ers’, Jandlords’ and tenants’ public liability in- 
surance but this matter was temporarily laid 
aside pending discussion with the Insurance 
Department of the State because of the question 
The 


governing committee of the compensation and 


of discrimination which may be involved. 


liability department had recommended that the 
revised rates be made effective as of April 1 
both as to new business and renewals but the 
committee of seven of Greater New York re- 
quested that an earlier date be chosen if possible. 
The Bureau will therefore endeavor to have 
the revised rates put into force as of March 17. 

Interstate Auto Underwriters Agency 

Moves 

The Interstate Automobile Underwriters 
Agency, Inc.. has moved its offices from 51 
Maiden lane to the sixteenth floor of the build- 
ing at 135 William street, New York citv. The 
irm’s headquarters now occupy the entire floor 
and extensive accommodations have been pro- 
vided for the officers and personnel as well as 
for the transaction of business at the counter. 

The Interstate Automobile Underwriters 
Agency handles all classes of automobile insur- 
ance except 


public liability and now repre- 


sents the Union of Canton and the Export of 
New York. 
Corporations that finance the purchase of auto- 
mobiles on the instalment payment plan and 
the Policies issued stipulate that settlement of 
claims shall be made in accordance with the 
interests of the various parties as those inter- 
ests may appear. 


Tt operates in co-operation with 


‘ The officers of this success- 
ful general agency are: D. L. Webster, presi- 
lent; C. A. Etheridge, vice-president; L. G. 
Creighton and A. V. Hansen, secretaries, and 
E. C. Potter, treasurer. 


Federal Surety Resources Increase 

A large advance in assets was made last year 
by the Federal Surety Company of Davenport, 
la. This increase exceeded $241,000, and 
brought the assets up to the sum of $1,478,685. 
There was likewise a large increase in reserves, 
and the surplus as to policyholders increased 
over $18,000 to the amount of $919,496. This 
latter sum includes the capital of $820,000, 
which was increased over $100,000 during 1923. 
The foregoing figures indicate that the pre- 
mium income of the company grew to a con- 
siderable extent during the past year. Among 
the assets of the company are noted mortgage 
loans aggregating $657,430; $331,881 ; 
State and Government bonds, $172,176; out- 
standing premiums, $218,520, and lesser 
amounts of accrued interest, loans and other 
assets. The liabilities 
$519,452, a reserve for taxes of $17,117, and 
amounts owing other 
surance, $22,620. 

Beyond these liabilities 
$820,000, the company reports a net surplus of 
$99,496. The stockholders of the company 
have voted to increase its capital to $2,000,000, 
and the directors have authorized the sale of 
6800 shares at $250 per share, which will in- 
crease the capital by $680,000 and the surplus 
by $1,020,000. 

W. L. Taylor, the company’s vice-president 
and general manager, has had active charge of 
its business since it started in 1920 and has been 
largely instrumental in building the company 
up to its present proportions. Other officers 
of the company are: President, Charles Shuler ; 
secretary- 


cash, 


embrace reserves of 


companies for rein- 


and its capital of 


vice-president, George E. Decker: _ 
treasurer, Frank B. Yetter: general counsel, 
Charles Griek. 

One Hundred Point Club of National 

Surety Company 

The One Hundred Point Club of 1923 of 
the forgery bond department, National Surety 
Company, has just issued a series of awards 
during the 
its name from 


production volume 
past year. The club derives 
the fact that one hundred points represent the 
total of a certain volume of premiums which 
were to have been written within four months 
or less by each individual engaged in the com- 


based upon 


petition. 

To those who completed the requisite pre- 
mium volume on forgery bond business in one 
month, a platinum pin, on which appears the 
emblem of the company and the insignia of the 
club was given; those obtaining the necessary 
total in three months received a gold pin and 
those who handled the needed writings in four 
months got a silver pin. The first agent to 
complete the one hundred points was Resident 
Vice-President O. J. Perkins of the Chicago 
office, who thus becomes president of the One 
Hundred Point Club of 1923. 


—The Kansas Insurance Department has admitted 
two new companies to write business in the State 
during the past week. The Commerce Fire of Glens 
Falls, New York, was authorized to write all lines 
of fire insurance. The Ohio Casualty Company of 
Hamilton, Ohio, was authorized to write all casualty 


lines. 
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Auto Club in Court Fight with Reciprocal 

ToreKA, Kan., February 25.—The fight be- 
tween the Illinois Automobile Club and the 
Western Automobile Indemnity Company of 
Fort Scott, Kan., has taken on a new chapter 
with a filing of a suit in the Federal Court 
in Chicago to collect from the company all of 
the premiums paid to the Kansas company. 
Last fall the Kansas Insurance Department 
ordered the company to cancel the policies it 
had written through a contract with the IIli- 
nois Automobile Club because of the preferen- 
tial terms of the contract and the discrimina- 
tion against the Kansas policyholders in the 
rates. This was done and a suit was brought 
in the Kansas Supreme Court to enjoin the 
cancellation of the The insurance 
company won this suit in the supreme court. 

The Kansas court declared that the policies 
were illegal and the contract was illegal and 
should be canceled. This brought about the suit 
in the Federal Court in Chicago to collect for 
all of the premiums that the members of the 
Automobile Club had paid. 

Until the Kansas Insurance Department 
ordered the cancellation of the policies the poli- 
cies were regarded as legal and binding and 
thousands of dollars were paid out in claims 
against the Indemnity Company through these 
policies. It is contended by the officers. and 
attorneys for the Automobile Club members 
that if the policies were void and illegal while 
they were in effect that there should be a re- 
turn of all the premiums paid even though the 
company did pay such losses as were claimed. 


policies. 


Growth of the Ohio Casualty 

The Ohio Casualty Insurance Company of 
Hamilton largely increased its business and re- 
sources during 1923. Its premium income last 
year exceeded $509.000—a gain of $97,000—and 
it closed the year with $768,525 of assets, this 
amount representing a gain of nearly $200,000. 
The surplus as to policyholders also increased 
$113,000, now amounting to $426,047, including 
$250,000 capital, the capital having been in- 
creased from $200,000 during ‘the year. The 
unearned premium reserve was likewise in- 
creased about $48,000 and now amounts to 
$253,769. A large proportion of the company’s 
resources is represented by United States Gov- 
ernment bonds, and it also holds over $51,000 
of Joint Stock Land Bank bonds. This pro- 
gressive company writes automobile and plate 
glass insurance, and its progress during the 
past vear is doubtless very gratifying to all who 
are identified with it. B. D. Lecklider is presi- 
dent of the Ohio Casualty, and Howard 
Sloneker is its secretary. 


Herbert L. Kidder Elected 

Herbert L. Kidder, assistant secretary of 
the Norwich Union Indemnity and the Phoenix 
Indemnity, has been elected secretary of the 
two companies. Mr. Kidder has held his pres- 
ent post for some time past and, in addition 
to the experience gained therein, has had an ex- 
tensive participation in all details connected 
with company practice and underwriting prin- 
ciples. He is therefore well qualified for the 
duties he now assumes. 
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suggests these questions: 





do they know the game, both ways? 









insurer? 





panies in America. 


EMPLOYERS 











CHICAGO LOS ANGELES NEW YORK 
INSURANCE EXCHANGE 719 Dretwiter BurILpING 50 PINE STREE ° 


AREFUL consideration of the requisite qualifications of a Casualty Reinsurer 


Is it financially sound and conservatively officered? 
Has its staff had definite and successful direct underwriting experience? That is, 


Is its service sufficiently flexible to cover all reasonable needs of its clients? 
Is its practice in the handling and payment of claims satisfactory and prompt? 
Is it widely licensed and approved by the several Insurance Departments as a Re- 


Are its rates built to give both sides a reasonable chance for an underwriting profit? 
If all these questions about a Casualty Reinsurer can be answered affirmatively, 
then it is qualified. These questions are not new; we knew them, and knew the required 
answer when we started to build a Corporation that could qualify. And we have built 
such a Corporation. Its service is offered to and used by scores of Casualty Com- 


INDEMNITY CORPORATION 


E. G. Trimble, President 
KANSAS CITY 
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Rockford Life 
Insurance Company 


FINANCIAL STATEMENT JANUARY Ist, 1924 





ASSETS 
First Mortgage Loans. 52 0.00 sep hgOFDs908-99 
Policy Loans and Premium Notes........... 99,840.06 
Bonds. SORTS eats 35,000.00 
Cash in Home Office and Banks. Feayere 10,058.71 
Interest Due and Accrued. eee tee 20,288.42 
Premiums Due and Deferred............... 41,685.18 
PUP PERICN UBBEUS os 5c oisas sere ne os we ovcesies 28,099.51 
$1,310,940.87 
Less Non=Admitted Assets.................. 32,109.61 
$1,278,831.26 
LIABILITIES 

Legal Reserve for Protection of Policyholders $940,744.00 
Death Claims Due and Unpaid. None 

Death Claims eens But No Proofs ; Re- 
ceived...... sat 1,000.00 
Tax Reserve.. eee eo osiaua cle neers 6,278.62 
All Other Liabilities. . 9,406.07 
SURPLUS TO PROTECT POLICY HOLDERS 321,402.57 
$1,278,831.26 


Home Office: Rockford Trust Building 


Good Openings for Representatives in 
Illinois, Minnesota, Iowa, Ohio, Indiana and Michigan 


Apply Francis L. Brown, Vice Pres.-Secretary 

















W. L. MOODY, JR., President. W. J. SHAW, Secretary. 


SHEARN MOODY, Vice President. 


American National Insurance Company 
OF GALVESTON, TEXAS 
FINANCIAL STATEMENT, December 31, 1923 


ASSETS 

RAN Ee OU COUPON 50a 5 a: Sa, areicasotiesaubiaiexas sesis/oiaue:aeuce/ a orduaieuae $ 957,573.54 
Mortgage Loans (First Lien on Real Estate)............. 6, 101, 583.63 
MPN CONE NY R MIU 6: 65 oie: 6 fat Ag OE agile YO be. w Dua dLS ae! Sa RE eS 25,000.00 
Loans to Policyholders (On this Company’s Policies)...... 1,655, 851.80 
EMAB os ool sata a oe ster s15 Weis scala ieee Cr eee eee oan 6,128,425.85 
RST RIDES AMMNERE 56 N's crata dy, Sa uaie valve ak Sl ere ne SEE. ES 1,489, 106.55 
Certificates of Deposit (Demand). ..............ccccceee 2,452.15 
ETIPOTCHE DIC BUG ACCEUORS oe. 5.5.6 aise -ois.6-acss-0.bdoee dbo de bee 394,499.82 
Deferred and Uncollected Premiums (Net)............... 307,849.80 
Due from Other Companies’ Account, Re-Ins............. 7,500.00 
Unearned Fire Insurance Premiums. ...............0000- 745.35 

AGAIN AGREE io) co:corssereydrica araeaG:2.eres Adare alee $17, 070,588.49 


LIABILITIES 


Net Reserve (American Experience Table, 3 and 314%)... $13,683,716.00 
Reserves for Death Losses in Process of Adjustment or ad- 





PRU TU ROMIIOTIGE 3.4. << cd 50, a ood. crb ae Oe oreaw ok orn 160,679.10 
Reserve for Taxes and Depreciation. ................000 133,623.70 
Miscellancous Liabilities, «6... << 00s:0 sis0.o0 4:5 vo oansieies 223,398.24 

MOE NEN 5 25. eis ita 8 dik Sooo -a.SO Slater Se migrr yrs 

Assigned Fund and Surplus i aie 6 ieiaia ,869,171.45 P 
Surplus Security to Policyholders..............ceeceeces 2,869,171.40 

PARA Ned REMIT EES 55555 5:'6a:4 Siacazeannca eaaae tame Serer aie aes $17,070,588.49 

Extracts from the Annual Statement 
KAie Tg CE Tee BGT OO. eo kce ios wo. Oe som ha erase Rk Ms wis lei $215,037 ,404.00 
PNM STIS E TOMA NED ose. 5x0 ai she Fc alia Duiergia.e 97 ON Sr ae Reet Riba WeeerG 17 070, 588.49 
ee ARMIES RR AMIINIIEES aos nso 5159) Sk o.oo 07S. kb ww alee a Blew eIR 6,146,711.40 
Surplus Security to Policyholders....... sats y 869, 171.45 
Gains Made During the Year Sita ein 31, 1923 
Increase in Insurance in Force................ceeeee $33,579,608.00 
Increase in Admitted Assets.....................000% 2,773,9 
Cea WER RMMIONED a5 oss accs ore es SW.b Vie Kb wk ee a erelela 313,347.00 


Home Office Building 
Operates in Twenty-One States and the Republic of Cuba 
Total Paid Policyholders Since Organization............ $14, 328,720.46 
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UNITED STATES FIDELITY 
AND GUARANTY COMPANY 





This Great American Casualty and 
Surety Company Reports More 
Assets Than Ever 





LARGE INCREASE IN BUSINESS IN 1923 





Extensive Additions Made to Reserves— 
Surplus to Policyholders Nearly 
$10,000,000 


During the past year the United States Fidel- 
ity and Guaranty Company of Baltimore made 
great progress in volume of business written 
and also in its resources, its net premium writ- 
ings having been more than double those of 
the year 1917 and showing an increase of nearly 
$4,000,000 over those of 1922. As of December 
31, 1923, the company exhibits admitted assets 
of $36,877,874—a gain of over $1,000,000 dur- 
ing the year; while after providing all legally 
required reserves, and also a voluntary con- 
tingent reserve of $800,000, the company ex- 
hibits a surplus as to policyholders of $9,941,- 
810, including $5,000,000 capital. This outline 
of the company’s progress during 1923 clearly 
demonstrates the energy and enterprise of the 
management of this great institution, and is 
most pleasing to all who are connected with it, 
whether as officials, agents or policyholders. 

The resources of the company as of Decem- 
ber 31 last embraced real estate valued at 
2,843,019; bonds and stocks worth $23,941,- 
190; mortgage loans to the amount of $71,200; 
collateral loans, $34,122; cash in office and bank, 
$2,650,066; outstanding premiums (gross), $7,- 
251,384; interest due and accrued, $288,045, 
and various other minor items. The chief lia- 
bilities were the reserve for unpaid claims, $10,- 
706,087; the estimated expense of investigation 
and adjustment of unpaid claims, $100,000; 
unearned premiums, $13,215,665; commissions 
and brokerage, $1,282,699; taxes, $656,654; vol- 
untary contingent reserve, $800,000, and vari- 
ous small items, the total liabilities being $26,- 
936,064, and leaving a surplus as regards pol- 
icyholders of $9,941,810. 

The United States Fidelity and Guaranty 
Company writes virtually all of the casualty 
and surety lines except steam boiler, engine 
and flywheel, livestock and credit insurance. 
The net premiums in the various general classes 
written in 1923 were as follows: Accident, 
$891,970; health, $591,697; automobile liabil- 
ity, $5,108,418 : liability other than automobile, 
$3,180,860; workmen’s compensation, $6,602,- 
110; fidelity, $2,857,127; surety, $6,000,354; 
plate glass, $864,286; burglary and theft, $1,- 
920,579; sprinkler, $64,631; automobile prop- 
erty damage, $1,596,239; automobile collision, 
$607,400 ; property damage and collision other 
than automobile, $242,961; total, $30,528,632. 


Procress By Five-YEAR Periops 
The progress made by the company by five- 
year periods, beginning with its first full year 
of business, 1897, up to 1922, is shown in the 


tabulation herewith, the figures for 1923 being 
also presented for comparison: 


Year Ending 
December 31 Resources 
$805,860 
2,952,868 
3,900,545 
7,250,489 
16,032,117 
35,808,174 
36,877,876 


Premiums 





26,559,962 


925 30,528,632 


The company actually began business August 
1, 1896, with assets amounting to $250,000, but 
hardly more than started business that year, 
having written but $6762 of net premiums, and 
having had at the end of that year $281,421 of 
assets. Its growth thereafter is well indicated 
by the tabulation herewith, the acceleration in 
its business having been increasingly noticeable 
in recent years. The company began business 
with a capital of $250,000, which was subse- 
quently increased from time to time until it 
now stands at $5,000,000. 

The territory covered by the operations of the 
company embrace the entire country, excepting 
only Porto Rico and the Philippine Islands and 
the company has won a fine reputation among 
its agents and policyholders by its equitable 
business methods. It ranks high among the 
casualty and surety companies of the 

Much of the credit for the company’s 
success is due to the forceful character and 
exceptional foresight and executive 
ability of the late John R. Bland, the company’s 
president for twenty-six years. The company 
maintains a special service by its department 
of guaranteed attorneys, which issues judicial 
bonds to mercantile clients covering certain 
specified legal proceedings. This department 
also issues a service of customers’ credit re- 


leading 
country. 


business 


ports to mercantile clients. 

The United States Fidelity and Guaranty 
Company is fortunate in having an official staff 
of unusual efficiency and specially adapted to 
their particular duties in the up-building of 
the company. The officers are as follows: 
President, R. Howard Bland; vice-presidents, 
J. Kemp Bartlett, Chas. O. Scull, W. W. Sym- 
ington, J. Scofield Rowe, Alex. Payson Knapp, 
M. Barratt Walker, W. George Hynson, Sid- 
ney Hall, T. H. Marshall, James W. Gain, 
Samuel H. Shriver, S. Blount Mason, Jr.; 
secretary, W. W. Symington; treasurer, W. 
George Hynson. 


“ETNA CHANGES AT NEW YORK OFFICE 


Assistants Named in Fidelity and Surety 
Departments—Harvey Self Heads 
Judicial Bond Division as of 
March 1 


The A&tna Affiliated Companies, through 
General Manager J. S. Turn, have announced 
a number of changes in the fidelity and surety 
branches at the New York city office. Man- 
ager M. A. Jameson and Associate Manager E. 
B. Southworth, Jr., have been so crowded in 
the handling of business in these lines that it 
was deemed advisable to provide them with a 
complete staff of assistants. Accordingly the 
following executives were appointed: 

L. H. Crossman to be assistant manager in 
directional control of reinsurance and general 
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Fidelity @ Surety Bonds 


of every character and 
description 





Prompt Service 
Intelligently rendered 


Desirable Agency 
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underwriting; R. C. Megres, assistant man- 
ager to aid in general underwriting practices; 
H. B. Watkins, superintendent, fidelity bond 
division, and C. H. Boll, superintendent, fidelity 
and surety production division. 

Harvey Self, well-known and experienced 
surety executive, will join the 7®tna staff as of 
March 1. Mr. Self has been appointed a resi- 
dent vice-president and will be in charge. of 
the judicial bond department as superintendent. 
It is expected that this move will consolidate 
the activities of the department and will result 
in the acquisition of a larger volume of writ- 
ings than formerly. 


Honor Frank T. Gilson 


Frank T. Gilson, whose appointment as man- | 
ager of the fidelity and surety department of 
the Globe Indemnity was noted in THE SpEc- 
TATOR recently, was the guest of honor at a 
luncheon at the Bankers Club in New York 
city last week. The luncheon was given by 
Thomas J. Grahame, resident vice-president of 
the company, for the purpose of introducing 
Mr. Gilson to the local surety company officials 
and executives. 

Among those present were: President A. 
Duncan Reid of the Globe Indemnity; Moses 
A. Craig, superintendent of the fidelity and 
surety department of the home office; Fred C. 
Williams, former surety manager at the New 
York branch, and about twenty-five officers and 
managers of various surety writing companies 
operating in the New York district. 
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uve Kansas’ Greatest Life Insurance Company = krsekve 


Presents its Thirteenth Annual Statement Showing Condition of Company, December 31, 1923 


ASSETS LIABILITIES 
Oe SE eee Se Er et ee ee ae $1,879,360 .00 Legal Reserve on Policies (As Required by State Ins. Dept.).... .$3,081,154 .39 
On Improved Real Estate Appraise od for $7 ‘922,662. 00) Contingent Reserve on Policies (This is in Addition to the Require- 
oe ee Oe ee ere een ee eta Sige 45,600 .00 ment of the Kansas State Ins. DICRE) esc meena so : . 162,530.35 
State, County and Municipal ‘Bonds, Par Walde .2 soc. scenes 1,358,940 .31 Credit to Policyholders, Left with Company at Interest... . 764,940 .34 
Loans and Liens on Policies (Secured by Legal Reserve)......... 826,447.69 RESP AG EROS Ce 590 cating Sista cis ee ieee anaes 32,000 .00 
Cash in Banks (Time Deposits and Checking Account).......... 244,826.11 Death Claims Incurred (Proofs not eee: Paid after Jan. Ist) 8,500.00 
OT Ba ae en epee ee ere 81,716.64 Premiums and Interest Paid in Advance. rie eet 28 210.49 
Net Premiums in Process of Collection (Secured by EP eg: al Reserve) 152,568 .07 All Other Liabilities... .... ge ec eek one 5K Sarena 11,962.54 
Furniture and Fixtures (Charged Off)..... pe PN eeeey he. 600.00 MN RERT PORN arc Sores fe saea bs Rw is areh wea ree eS: $2 275 000. 00 
NIMASSICMEG OUTINGS oo oo 6 o6.ock aside are 6s sre ercres ose 220,160.71 
Additional Surplus for Policyholder rs Protection.......... 500,160.71 
Total Admitted Assets... 060s. caccac ss EP ee 82 EOUBD cai ccna snes Heh owes a ahs Se aii Ree ate ; $4, 589,458 .82 
Gain in Admitted Assets for 1923... . Ree ne a ri et ee eee <hee : eS ee $ 677,049.29 
Paid to Policyholders since Organization ae ee ee ere en Ch oe en ane Be Pav ERS patito wa igaekerrs peters tears .. 1,689,142.12 
On Deposit with State of Kansas, December 31, 1923 i See ae Se eee Sas yahoo ae Wrens . 3,191,300.31 
Insurance in Force December 31st, 1923 (Paid for ee eee merrier et 


THIS IS THE LARGEST VOLUME OF BUSINESS EVER PLACED UPON THE BOOKS OF ANY KANSAS 
LIFE INSURANCE COMPANY 





The Continuous and Substantial Growth of this Company is shown Below: 





DEC. POLICIES INSURANCE ADMITTED 
31st IN FORCE IN FORCE ASSETS 
REM S35 aliens. SE aoe eee ee ? ee ee Bete $1,845,295 chr era terse mee 3 429, 268 
eee ; sieteca HY y oe eck s ‘ 8,661,990 d 
ee 5 ee Senate eeciguxtoa tans : 11,000... : pence 18,800,383 ; Wane c 

MPM EE oeonerm eee Ae eyinrd Seer wishes , Siete ee SR ee Mees sock ied carta ~— 31,018,650 ae or waka on 2'686,861 
te ES Pe Tie Stated eae sii wATa TS istooe ce 16,593. ear iaaterere oituseelianis a eeenee : SE eC hr ee rn rE, 











The Farmers & we Life Insurance Company xaxsas 


H. K. LINDSLEY, President 
J. H. STEWART, Vice-Pres. and Treas. FRANK B. JACOBSHAGEN, Secretary J. A. BRUBACHER, Gen’! Counsel 
DR. J. L. EVANS, Medical Director C. A. SWALLOW, Chief Clerk J. H. STEWART, Jr. -, Assistant Secretary 


DR. GEO. R. LITTLE, Asso. Med. Dir. P. D. SURTEES, Bond Dept. JAY D. WAITE, Actuary 
S. M. SHOLL, Auditing J. H. BURNS, Loan Inspector J. E. HIGDON, Consulting Actuary 
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R. W. STEVENS’ ELECTION 
POPULAR 
New President of IHlinois Life Trained in 
Agency Work 


The election of R. W. Stevens as president 
of the Illinois Life Insurance Company, Chi- 
has proved very popular among insur- 
ance men, and “R. W.,” familiarly 
known, is being congratulated everywhere. He 
is widely known in the business for his execu- 


cago, 
as he is 


tive capacity and his ability in agency organi- 
zation and for his sound and constructive ideas 
in the production of new life insurance. 

Mr. Stevens began his career as an agent 
immediately graduation the Uni- 
versity of Chicago. He continued in the field 
for over four years and modestly says that his 
record as a producer was not worthy of men- 
tion. Nevertheless, he showed a remarkable 
aptitude for the discovery and development of 
desirable agency and when in Igor 
the company had attained sufficient size to war- 
rant the appointment of a home office agency 
manager, Mr. Stevens was immediately brought 
in. As president of the company he will con- 
tinue in charge of the agency management. 

An excellent portrait of Mr. Stevens at his 


upon from 


material 





THE SPECTATOR 


desk is published as a supplement to this issue 
of Tue SpEcraTor. 

The Illinois Life 
last 
the vital factors in the Western life insurance 
held. 
large 


has grown rapidly during 
the few years and has come to be one of 
It recently moved into a splendid new 
Lake Shore Chi- 
cago, the building being one of the most beauti- 
Its dedication 
was attended by a number of famous people, 
the then Vice-President, 
and General Charles G. 
American financial commis- 


home office on Drive, 


ful office buildings in the city. 


including Calvin 


Coolidge, Dawes, who 
is now heading an 


sion abroad. 


Mutual Life Agency Gains 


The Washington, D. C., and Northern Vir- 
ginia agency of the Mutual Life Insurance 
Company of New York, under Thos. P. Mor- 


gan, Jr., shows an increase of seventy- 
five per cent in volume of paid-for business for 
1924, over January, 1923, 


number of 


manager, 


the month of January, 
fifty per cent 
applications to February 


increase in 
12th. 


with a 





The Acacia Mutual Life Insurance Company has 
opened offices at 907 sank Building, In- 


Ind. 


Meyer-Kiser 
dianapolis, 





Life Insurance 





PARTNERSHIP INSURANCE 





United States Treasury Department 
Income Tax Ruling Covers Pre= 
miums on Such Policies 


AN IMPORTANT QUESTION 
ANSWERED 


Premiums So Spent May Not Be Deducted 
When Compiling Federal Income Tax 
Statements—Decision of Interest 
to All Life Insurance Agents 


The recent appearance in THE SPECTATOR of 
an article entitled “Insurance for Business 
Purposes” has been the subject of much favor- 
able comment on the part of life insurance men 
everywhere. This article was the last of a 
series on “How to Sell More Ordinary,” 
which was written by William Thornton, now 
manager of the conservation bureau of the Life 
Insurance Company of Virginia. Mr. Thorn- 
ton (who is also the author of “Short Lessons 
in Life Insurance’), in the article referred to, 
spoke of the need of partnership insurance, ex- 
plained the workings of this plan of insurance 


protection, and suggested that premiums paid 








TRANSACTIONS OF LIFE INSURANCE COMPANIES OF THE UNITED ST: ATES IN 1923 


The figures presented here with have been supplied officially to The Spectator Company by the life insurance companies named for the year 1923. 


inserted for purpose of com parison. 











Total 

Name and Location of Company Year Admitted 

Assets 
American Central, Indianapolis..... 1923 $10,395,055 
1922 9,366,208 
American Life, Detroit..........+++ 1923 8,011,227 
1922 6,978,604 
American National, Galveston, Tex.. 1923 17 070, 588 

1922 14,2 16,6: 

Bankers Life, Des Moines.......... 1923 63 ,955,: 

1922 as 634,2¢ 
Capitol Life, Denver. . 1923 6, 259, 398 
1922 5,47 3,129 
Columbus Mutual, Columbus, O.... 1923 5,231,740 
1922 4,111,081 
Dakota Life, Watertown, S. D. 1923 3,351,733 
1922 3,054,550 
Farmers National, Chicago..... ... 1923 2,021,759 
1922 1,731,692 
Idaho State, Boise... 1923 2,772,829 
1922 2,398,582 
Indianapolis Life, Indianapoiis 1923 3,779,658 
1922 3,070,111 
International Life, St. Louis... 1923 23,103,188 
1922 20,703, "424 
John Hancock, Boston 1923 299 353,871 
1922 268,075,903 
Manhattan Life, New York.... 1923 19,536,743 
1922 19,706,675 
Midland Mutual, Columbus, O 1923 8,313,834 
1922 6,985,753 
Mutual Life, New York....... 1923 695,748,508 
1922 691,125,635 
National Life, Montpelier, Vt....... 1923 89,212,325 
. 1922 84,503 ,024 
Occidental Life, Albuquerque, N. M. : 2,203,202 


i? ‘95 30, 418 
sy 


Ohio National, Cincinnati. ........ 





a 772 4, 481 
6,307 ,000 
2'899'858 
2,291,925 
4,010, 379 


Peoria Life, Peoria.... 


Public Savings, Indianapolis........ 


Register Life, Davenport 


Reinsurance Life, Des Moines.... 


Rockford Life, Rockford, Il 








St. Louis Mutual, St. Louis. 2,101, 916 
. 1922 1,932,340 
Southland Life, Dallas 1923 $'329'826 
5 1922 7'307,375 

WMexas Lifer Wace: «<6. becea<iabncd 1923 3,408,211 
a 92s 2'990,981 
Union Life, Rogers, Ark.. 92 139,899 
ai 9% 134,477 
United Life & Accident, Concord 9: 3,004,195 
, . De 2,495,805 
West Coast, San Francisco. . . 1923 8,867,707 
* : 1922 7,796,800 
Wisconsin National, Oshkosh.... 1925 3,103,996 
1922 2.658 860 


Includes capital. 


The figures for 1922 are 









































Surplus (As- Total Pay- New Business Whole Gain in 
signed and Premiums Total ments to Total Dis- Paid ForIn AmountIn Amount In 
Unassigned) Received Income Policyholders bursements Year (Includ- Force End Force 
E nd of Year In Year In Year In Year In Year ing Revivals) of Year In Year 
$97 4,171 $2,727,077 $3,486,864 $1,268,937 2,529,481 $41,957,509 $135,761,922 $20,174,434 
427,225 2,359,010 3,066,123 1,073,133 21977452 33,610,163 115,587,488 9,256,992 
369,436 1,930,931 2,403,597 589,358 1,378,974 11,652,446 66,565,055 5,480,161 
347,548 1,852,431 2,423,284 1,061,589 1,917,249 9,814,470 61,084,894 1,057 ,379 
2,932,323 6,158,960 7,175,180 1,584,829 4,535,548 104, 427, 685 215,037,404 33,579,608 
2,609,506 5,307,871 6,076,436 1,289,810 4,225,249 82'182'315 181,457,796 23,758,023 
14,679,467 18,659,739 22,379,634 10,490,770 15, ‘479,901 122,954, 169 711,629,554 49,535, 769 
15,972,430 16,342,373 19,524,179 9,155,620 13,868,798 119,961,452 662,093,785. 51,418,158 
697 ,994 1,477,001 1,895,491 578,428 1'210,475 10,417,592 50,043,120 3,948,107 
512,530 1,329,753 1,707,005 523,419 955,044 8,343,674 46,095,013 — 2,614,006 
963,335 2,087 ,563 2,470,238 571,835 1,443,342 19,382,291 56,900,039 12,703,600 
830,475 1,590,876 1,858,483 420,883 1,235,785 14,075,741 44,196,439 9,090,770 
674,555 586,957 773,137 207,615 "478,086 4,498,613 23,028,156 1,216,320 
646,131 564,429 726,368 208,120 420,290 4,487 ,650 21,811,836 808,951 
430,4 - 869,833 979,205 182,015 663,113 9,453,956 29,663,387 3,990,746 
9 714,821 808,030 136,550 502,546 8,303,389 25,672,641 3,279,734 
827,266 1,025,407 230,577 623,362 8,301,792 27,124,228 4,020,509 
705,880 871,406 244,828 514,379 5,292,220 23,103,719 84,674 
1,160,932 1,436,033 287,694 712,390 9,779,059 40,037,841 5,619,513 
1,010,163 1,181,921 299,398 688,538 9,111,460 34,418,328 4,124,976 
2,050. 781 5,167,270 6,838,814 1,995,552 4,235,042 42,842,754 162,309,900 18, 219,264 
1,904,240 4,624,141 6,038,989 1,709,328 3,580,912 36,323,331 144,090,636 5, '850,718 
29,046,116 63,103,396 77,754,059 29,065,092 47,982,624 349,514,293 1,863,777,702 194:930,034 
24,787,291 56,883,530 69,604,157 25,432,584 42,848,705 272,736,048 1,668,847 ,668 123,259,471 
1,342,809 2,133,016 3,355,373 2,510,302 3,519,326 12,863,176 75,951,527 4,533,342 
1,191,299 2,110,129 3,259,658 2,488,409 3 412, 552 10,320,439 71,418,185 771,384 
964,944 1,984,683 2,456,181 552,838 1,260,544 10,911,186 58,965,532 6,728,972 
756,233 1,749,628 2,168,171 487 ,384 1,027 ,438 9,919,877 52,236,560 5,207 ,206 
91,336,776 105,852,837 145,349,567 117,605,327 141,810,443 428,075,266 2,817,761,195 187,157,458 
91,982, 018 98,672,430 139,595,139 103,690,757 126,349,024 378,795,915 2'630,603,737 157, 951, 958 
10,546,449 13,793,309 18,391,474 10,641,413 14,029,202 60,243,392 389,081,039 30,873, 874 
10,245,745 12,661,139 16,988 ,342 9,726,010 12,816,787 52,066,336 358,207,165 24'312,901 
269, 715 ) 552,224 660,950 172,388 428,835 6,037 ,896 19,559 162 2,208,044 
2 508,475 611,823 182,471 402,825 5,076,484 17,351,118 1,011,214 
1,417,725 1,644,431 298 ,397 884,859 11,716,282 44,206,139 5,555,687 
1,237,930 1,437,578 233,950 751,080 10,373,644 38,650,452 3,524, 230 
2,692,667 3,221,619 633,656 1,867,475 19,896,559 84,522,811 12'357,233 
2,286,908 2,707,515 529,743 1,495,253 14,653,653 72,165,578 5,781,713 
1,842,888 2,015.341 356,214 1 "528,870 44,629,512 74,181,248 19,317,487 
1,399,174 1,536,243 232,261 1 '013, 423 28,436,311 54,863,761 8,259,189 
¢ 786,678 953,346 394,339 662,605 5,531,241 29,276,136 3,078,450 
151,747 7 712, 7 798 904,649 420,895 631,375 4,637,119 26,199,686 1,958,412 
1,015,502 416,215 172,736 311,404 14,774,593 35,299,068 5,208,767 
979,017 392,489 131,937 247,411 13,519,413 30,090,301 4,924,923 
321,402 402,368 78,222 222,691 3,611,539 12,657,975 1,486,955 
302,810 354,128 61,868 184,387 2,892,404 11,171,020 1,161,110 
200,231 424,232 180,345 267,212 884,366 9,460,583 465,132 
178,546 292,626 401,630 182,527 252,651 794,109 8,995,450 191,197 
2,025,680 2,522,840 616,634 1,491,516 19,816,157 74,424,651 7,803,316 
1,800,248 2,213.238 482 2, poe 1,160,712 14,673,382 66, 621,335 324,493 
786,660 1,025,136 52) 616,454 5, 637,000 2,338,425 
694,382 920,417 534,618 5,212,850 1,330,380 
42,150 55,808 é 61,585 1 127 950 ; 700,450 
2 19,572 33,132 1 000 45,486 930,000 957,500 836,750 
S: 30. 4: 39 1,131,686 1,270,578 319,223 801,787 12,484,475 37, 128,869 4,290,703 
765,747 943,341 1,072,762 345,451 770,860 10,888,959 q 2838, 166 2,222,072 
929,973 2,351,677 2,896,896 766, 151 1,904,034 20,969,458 64,667,311 13,002,045 
1,120,754 i 9s 29,869 2,480,470 42 1,507 ,074 12,632,259 51,665,266 4,981,728 
700,893 ‘ 5 863,992 128,312 446,937 5,958 ,707 26,431,648 3,956,755 
671,463 748,096 169,545 411,302 4,250,138 22,474,893 1,860,000 




















Is Life Insurance A Commodity? 
Fourth Paper 


We talk about life insurance as if it were a commodity, and 
call the life underwriter a salesman. The result is that the man 
in the street regards the company as a big shop. 


Now, the company is nothing of the kind. _ It is a coopera- 
tive society which is given corporate form for the permanent 
protection of its members. It Is true that its affairs are con- 
ducted by a board of directors and a staff of expert officials and 
not by the laymen who constitute its membership. But its 
members are the company, and although it is not managed by 
them, it is, if properly conducted, managed wholly in their in- 
terests. Thus instead of being purchasers of something that 
they carry away, they become part and parcel of an organization 
in which they have a continuing interest. Thus the success of 
the company means profit to them; and injury to the company 
means loss to them. 


The life underwriter, then, is not a mere salesman. The 
people with whom he deals are his clients, and he shows them 
that they are carrying burdens that will inevitably crush them if 
they try to bear them without help. Then he explains that 
these burdens can be easily borne by a multitude of individuals 
banded together for mutual protection in such a cooperative 
body, and that it behooves them to secure membership in_ it 
without delay. 


Thus he will become the permanent guide, philosopher and 
friend of those who follow his advice. 


To render such services the agent must be highly trained; 
and The Equitable Life Assurance Society of the United States, 
with the cooperation of its general agents and agency managers, 
gives soliciting agents the training that qualifies them to render 
genuine professional service to their clients, and that enables them 
at the same time to build up a permanently prosperous business. 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


120 BROADWAY, NEW YORK 
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“IF PAYING LIFE INSURANCE PREMIUMS INTERFERES WITH BU YING ForRD CARS, OR MEETING INSTALLMENTS THEREON, CUT OUT 
LirE INSURANCE!”—BuT THE CHARGING FLIVVER DID NOT EVEN SCRATCH OR TARNISH THE LIFE INSURANCE COACH 








for life insurance taken out by business part- 
ners and payable to either of the partners, 
themselves, might be included as a deductible 
item when reporting Federal income returns for 
taxation. 

Realizing the importance of a ruling on 
this point and seeking an authoritative answer 
to the many inquiries which have come into its 
ofices with reference to this question, THE 
SPECTATOR communicated with the Treasury De- 


partment at Washington and requested a gen- 
eral opinion. Meanwhile, THe Specrator re- 
ceived a letter from John S. Tunmore, gen- 
eral agent in Brooklyn, New York, for the 
Provident Mutual Life Insurance Company of 
Philadelphia, in which he stated that he had 
read the article on “Insurance for Business 
Purposes” and had asked for and received a 
ruling from the Commissioner of Internal 
Revenue at Washington covering the subject. 


15 


As the opinion quoted in the Commissioner’s 
reply to Mr. Tunmore is identical with that re- 
quested by Tuer Spectator, the letter is here 
reproduced in full: 

Dear Sir: Receipt is acknowledged of your 
letter of January 26, 1924, and enclosure con- 
taining the general statement which you quote 
as follows: 

“In the ruling of the Income Tax Collection 
Department, in force as of January, 1923, part- 
ners may carry insurance on the lives of each 
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SALESMEN WANTED! ; 


Reliable Men in Arizona, New Mexico and Texas 
for All or Part Time to Sell Old Line Life 


Insurance. 





Attractive Policies. Liberal Commissions. Both 


Standard and Sub-Standard Risks. 
If You Are Already Writing Insurance Stop That 


Leak in Your Income by Placing Your Declined 


Business With Us. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY — 


EL PASO, TEXAS 


























SUN LIFE ASSURANCE COMPANY OF CANADA 


HEAD OFFICE - - MONTREAL 


The Record of a Great Year Simply Told 


AT DECEMBER 3lst, 1923 


The Company had assets, invested in the best classes of securities, of................... $209,257,000 
(An increase for the year of $35,168,000) 


The total liability of the Company (including reserves and other liabilities to policyholders 


NNN 0 ced Zc POR GAS AW CER RARER ER LALA IIE RER RHE $187 ,885,000 
The Company has set aside for unforeseen contingencies the sum of.................... $3,500,000 
Leaving a surplus over all liabilities and contingency funds of.......................... $17,872,000 

(An increase for the year of $3,603,000) 
The cash income for the year, from premiums, interest, rents, etc., was................. $46,965,000 


(An increase for the year of $10,714,000) 
Total payments to policy holders or their representatives for death claims, maturing 


policies and other benefits, in 1923 amounted to.........................00..000055. $22,145,000 

New paid assurances issued during the year totalled............... Seis are ease $107 ,391,000 
(An increase for the year of $16,593,000) 

The Company had assurances in force (net) amounting to.............................. $703,765,000 


(An increase for the year of $72,36C,000) 


The 318,443 ordinary policies of the Company protect homes and businesses at home 
and abroad, while in addition 22,731 commercial and industrial employees are protected 
under Sun Life group assurance policies. 


Dividends to policyholders again materially increased 


The above figures emphasize the commanding position of the Sun 
Life amongst the world’s great life insurance institutions. 
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IN PRESS 


THE ESSENCE OF 
LIFE INSURANCE 


By William Breiby, F.A.S. 





Basic Principles Clearly Explained. 
Only a Knowledge of Simple Arith- 
metic is Needed to Understand 
Demonstrations. 








This Valuable New Book Contains 
Definitions of Commonly Used 
Words and Phrases, and Chapters 
Devoted to 


THE FUNCTIONS OF LIFE INSUR- 
ANCE AND HOW PROVIDED; 
KINDS OF LIFE INSURANCE POLI- 
CIES; BASIC PRINCIPLES; CALCU- 
- LATION OF NET PREMIUMS AND 
= RESERVES; PRACTICAL OPERAT- 
ING FUNCTIONS; LEGAL RESER- 
VES OTHER THAN FULL NET 
PREMIUM RESERVES; LIFE IN- 
SURANCE POLICIES; ADDITIONAL 
BENEFITS; OTHER EXTENSIONS 
OF SERVICES; COMMENTS ON 
CERTAIN FEATURES OF THE BUSI- 
NESS; MORTALITY TABLES AND 
FUNCTIONS DERIVED THERE- 
FROM; HINTS TO AGENTS. ALSO 
NUMEROUS TABLES. 


PRICE, in Cloth Binding $3. 


Discounts on quantity orders 


THE SPECTATOR; COMPANY 


Publishers 


CHICAGO NEW YORK 
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seventeen years. 





Writing both Participating and Non- 
Participating Policies in ‘‘THE GREAT 
INDUSTRIAL HEART OF AMERICA”’ 











WM. H. HUNT, President. 





HE will to do right, the will to meet public expecta- 


5 ’ cs 
tions, the will to go beyond the mere letter of the 
: $ ee 


igreement to serve the interests of the policyholders 
—has been characteristic of The Cleveland Life for 


INSURANCE IN FORCE... ... - 2 .20ce enews: $34,717,621 


(Very Persistent) 

ADMITTED ASSETS....... 
(No losses in seventeen years) 

CAPITAL, SURPLUS AND SPECIAL FUNDS.. 


(Ample for any emergency) 


THE CLEVELAND LIFE INSURANCE COMPANY 





General Agency openings for men who 
can qualify in OHIO, INDIANA, ILLI- 
NOIS, MICHIGAN, WEST VIRGINIA, 
PENNSYLVANIA and KENTUCKY. 











5,236,757 
556,885 


HOME OFFICES: CLEVELAND, OHIO 








other payable to the opposite partner. The 
premiums, if paid out of the business, are 
deductible in reporting Federal Income returns 
for taxation.” 

You inquire whether this is correct and re- 
quest a copy of the ruling on the subject. 

In reply you are advised that the quotation 
as stated is at variance with Section 215 (a) 
(4) of the Revenue Act of 1921, which provides 
that in computing net income no deduction shall 
in any case be allowed in respect of— 

“(4) Premiums paid on any life insurance 
policy covering the life of any officer or em- 
ployee or of any person financially interested 
in any trade or business carried on by the tax- 
payer when the taxpayer is directly or indirectly 
a beneficiary under such a policy.” 

Respectfully, 
J. G. BricHT, Deputy Commissioner. 
By H. C. Armstrong, Chief of Section. 


The endite given by the Commissioner of In- 
Tun- 
at rest the discussion which has 
point. 


ternal Revenue in the above letter to Mr. 
more will set 
been so frequently agitated on this 
Although it appears from several indications 
that collectors of internal revenue in different 
sections of the country have at times allowed 
the deduction of premiums on partnership life 
insurance when income tax returns were sub- 
quotation set forth in the com- 


authentic 


mitted, the 
munication to Mr. Tunmore is the 
from Washington and may be con- 
throughout the United 
Life insurance agents who solicit part- 
should 


opinion 
sidered as operative 
States. 
nership or business life insurance 
familiarize themselves with this ruling in order 
that they can explain it to policyholders when 
necessary. 
H. R. Kendall Leaves for Vacation in 
Florida 

Kendall, Fidelity 
Company of 


Harry R. president of the 


Life and Accident Insurance 


Louisville, Ky., left recently for Eustis, Fla., 
where he will spend his vacation during the 
next month or six weeks. 

Mr. Kendall stated that the Fidelity Life and 
\ccident had been so successfully launched and 
that he felt 
at this 
Kendall’s hobby is fish- 


was making such splendid progress 
that le could take his usual recreation 
time of the year. Mr. 
ing in Southern waters and, after his arduous 
efforts during the past few months in establish- 
ing the company on a sound footing, both offi- 


cially and f 


earned rest. 


financially, he intends to get a well- 
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Standard Life of Atlanta Actively Doing 
Business 


Through error, the Standard Life Insurance 
Company of Atlanta, Ga., and the Mississippi 
Life insurance Company of Memphis, Tenn., 
were reported in THE SpecTator of January 31, 
in a list of new and retired life insurance com- 
covering the year 1923, as being retired 
and in the hands of receivers. Neither of the 
companies are or ever have been in the hands 
The Standard Life is an active 
indeed its operations 
during the past year have been very successful. 
Its president, Heman E. Perry, a prominent 
Southern colored business man, in December 
through the Service Company, 
of which he is also president, a controlling in- 
terest in the business of the Mississippi Life. 
The consideration was said to been 
$120,000. 

A Southern correspondent of THe SPECTATOR 
sends to it the information that an agreement 
has now been signed by which the business of 
the Mississippi Life will be sold to the South- 
ern Life Nashville, 
Tenn. 

The Standard Life was organized in 1908 by 
Mr. Perry and is owned and operated entirely 
by members of the colored race. It has a cash 
capital of $125,coo. It operates upon a sound 
actuarial basis and has grown steadily since 
it began business in 1913. The mistake in THE 
SPECTATOR occurred in the recording of the 
Mississippi Life purchase. THE SpecTATOR 
greatly regrets having made this error, more 
especially as the company in question is in such 


panies, 


of receivers. 
and prosperous concern; 


last purchased, 


have 


Insurance Company of 


‘xcellent condition. 





Death of Forrest Morgan 

one-time editor of 
and collator of the 
five-volume edition of Walter Bagehot’s writ- 
ings, died last Sunday in Hartford, Conn. He 
was seventy-two years of age. 


Forrest Morgan, author, 


the Travelers “Record,” 


Mr. Morgan was connected with the Travel- 
ers Insurance Company during the days of its 


founder, James G. Batterson, and was engaged 
which later 
Agents’ Record” and is now 
“Protection.” Mr. Morgan left the 


employ of the Travelers in 1896 and since that 


in editing the Travelers “Record,” 
became “The 


known as 


time has devoted himself to literary pursuits. 
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SERVICE RESULTS 


The Lincoln National Life Insurance Co. 
Fort Wayne, Indiana 


Financial Condition, December 31, 1923 


Total Insurance in Force, 











December 31, 1923....... $296,096,925 
Gain of Insurance in Force 
SI ere 62,136,777 








MEN 
WHO 
THINK 


they are built for speed and endurance 





and can qualify for general or state agency 
work, will find it to their advantage to 


communicate with 


THE LIBERTY LIFE 
INSURANCE COMPANY 


TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Executive Offices, Wichita, Kansas 














— 


HOME LIFE INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 














The 64th Annual Report shows: 


Premiums received during the year 1923..............-.06. $7,686,855 
Payments to Policyholders and their Beneficiaries in Death 

Claims, Endowments, Dividends, etc...............- 5,871,544 
I tr Ns oo Da Hols co nse ERASMAS ORAS EAS Oe 2,401,507 
Actual Mortality 56% of the amount expected. 
RENAE AERO oa 5 1p <a ace «01504 5: eleca Shear e AIS SIS Se welab ne 247,373,210 
SANA RINNE ROIS om a calc h cada ol aiig oscote 6 ig Sia vaite le ek eels ais ave oer anerers 48,655,222 


For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 
256 BROADWAY NEW YORK 








PUBLICATIONS OF C. & E. LAYTON. 


_._, The undersigned are sole agents in the United States for the old established 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 

SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
128 WILLIAM STREET, NEW YORK 




















EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 
CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 











GENERAL CASUALTY 
and SURETY INSURANCE 
Workmen’s Compensation, Automobile 

Health, Accident, Plate Glass, Res- 


idence, Burglary, etc. 
Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY C0. 


wy ELMER H.DEARTH, President 
606 Woodward Ave., Cor. Congress Detroit, Mich. 


INSURANCE 

















Liberty Life Building, 


Topeka, Kansas. 


—— 














Equitable Life Insurance Company 
of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 
Delaware 

; HENRY P. BLAIR 

: . JOSEPH SANDERS 

. WILLIAM A. BENNETT 

A - ALLEN C. CLARE 

. GILBERT A. CLARE 


WASHINGTON, D. C. 


President 5 x ; ‘ - 
Vice President . - ' x “ ‘ 
2nd Vice President (Agency Supervisor) . 
Secretary ; - - . ; - 
Actuary : “ ° 


Main Office, 816 14th Street, N. W., 
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ea 





on 


unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the [best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








Sun Life of Canada Sets New Records 

Tremendous gains were made last year by 
the Sun Life Assurance Company of Canada, 
of Montreal, in all features of its statement in- 
dicative of strength and usefulness. The com- 
pany operates in over fifty countries, and is the 
leading company in the British Empire writing 
ordinary life insurance exclusively. In 1923, 
the Sun Life’s new paid-for business amounted 
to $107,391,000, an increase of $16,593,000 over 
1922 business; it closed the year with $703,- 
-65,00¢ of insurance in force—an increase of 
$72,360,000 during the year; its assets on 
December 31 last aggregated $200,257,000—a 
gain of $35,168,000, and its surplus amounted 
to $17,872,000, or $3,603,000 more than a year 
ago. In addition to $185,586,0co of reserves 
for policyholders, and sums necessary to pro- 
vide fer known liabilities, the company has set 
aside < contingent reserve of $3,500,000, which 
is not included in the surplus. Dividends toe 
policyholders were again increased materially 
last year. The company’s cash income was 
$46,965,000—an increase of $10,714,000; and its 
payments to policyholders in 1923 amounted to 
$22,145,000. Since organization the Sun Life 
has paid policyholders and beneficiaries the vast 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Muss. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 














sum of $151,916,489, which exceeds the total 
business in force fourteen years ago. This 
great record is one of which the officers, 
directors and agents of the company may well 
feel proud, and which is a most gratifying one 
for policyholders to contemplate. 


The Reliance Life Makes Great Progress 

During the past year the admitted assets of 
the Reliance Life Insurance Company of Pitts- 
burgh increased by over $4,400,000 and now 
amounts to $26,180,676. In the same period the 
policy reserves increased nearly $4,000,c00, and 
the surplus apportioned and unapportioned in 
creased about $285,000. The policy reserves 
now aggregate $23,086,972, and the surplus as 
to policyholders amounts to $2,189,437. This 
item includes $1,000,000 capital, $576,245 of ap- 
portioned dividends and $713,192 of unappor- 
tioned surplus. At the end of 1923 the Reliance 
Life bad $255,869,686 of life insurance in force, 
and in addition had accident insurance in force 
to the amount of $111,335,277, and health in- 
surance under which the weekly indemnity writ- 
ten amounted to $345,481. These amounts 
represent substantial increases, and the premium 
income also increased from about $7,900,000 to 
over $9,100,000. The president, James H. Reed, 
and the vice-president and secretary, H. G. 
Scott, merit congratulation upon the fine rec- 
ord made by the company in 1923, as well as 
in the previous years of its honorable history. 


New Records Made by Farmers and 
Bankers 

At the end of 1923, the Farmers and Bank- 
ers Life of Wichita—‘Kansas’ greatest life 
insurance company”—had $32,960,567 of insur- 
ance in force, which is stated to be the largest 
volume of business ever placed upon the books 
of any life insurance company of Kansas. 
The company made a gain of over $676,000 in 
admitted assets last vear, the assets now 
amounting to $4,580,450. After providing a 
legal reserve of $3,081,154 and a voluntary con- 
tingent policy reserve of $162,530, as well as 
making provision for all other liabilities, there 
remains a surplus as to policyholders of $500,- 
161, including $275,000 capital. Since organiza- 
tion the company has paid to policyholders the 
sum of $1,689,142, and it now has on deposit 
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with the State of Kansas $3,191,300. About 
three-quarters of the company’s assets are 
represented by cash; United States, State county 
and municipal bonds, and first mortgage loans. 

This enterprising company is well equipped 
with capable officers, H. K. Lindsley being 
president; J. H. Stewart, vice-president and 
treasurer, and rank B. Jacobshagen, secretary. 


Approve Consolidation Agreement 

Drs Moines, Ia., February 25.—The pro- 
posed consolidation agreement between the 
Royal Union Mutual Life Insurance Company 
and the State Life Insurance Company of Iowa 
was to-day approved by the Iowa Insurance 
Commission. The plan provides for the 
amalgamation of the business of the Royal 
Union Mutual with that of the State Life and 
negotiations looking toward that end have been 
under way for some time. 

The approval of the Iowa Insurance Com- 
mission, together with the steps taken by the 
various Insurance Commissioners on February 
21, closes the transaction as far as legal pro- 
cedure is concerned. The commission, at the 
present time, is made up of Governor N. E. 
Kendall, Attorney General Ben J. Gibson and 
Insurance Commissioner W. R. C. Kendrick. 





General Agents’ Results 
Johnston and Monser, Buffalo (Mutual Bene- 
fit Life Insurance Company, Newark): 1923, 
$12,524,906; 1922, $11,109,216; 1921, $10,802,- 
000; 1920, $11,251,253. 





American Life 
Reinsurance Co 


PERMANENT OFFICES 


DALLAS 
MAGNOLIA BUILDING 


CHICAGO 
29 S. LASALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
FRED D. STRUDELL, Secretary 
MORTON BIGGER, Ass’t Secretary 
BERT H. ZAHNER, Chicago Mgr. 
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IN PRESS 


SURETY AND CASUALTY 
SALESMANSHIP 


By Joseph R. Wilson 


As the only brother of the late President 
Woodrow Wilson, Joseph R. Wilson possesses 
unusual literary ability and scholarship, and is 
endowed with many of the qualifications of his 
distinguished relative, his book being notable 
for clear expression and original constructive 
ideas in relation to the business of surety and 
casualty insurance. This work, which he has 
so laboriously prepared for the benefit of the 
insurance world, should be read by every 
surety and casualty insurance man. 











Mr. Wilson is Manager of the Maryland 
Casualty Company’s Development Division 
and Training School. 


A MOST PRACTICAL AND HELPFUL 
NEW BOOK FOR SPECIAL AGENTS, 
AGENTS AND BRANCH OFFICE AND 
AGENCY EMPLOYEES WHO WISH 
TO PREPARE THEMSELVES FOR 
MORE EFFECTIVE FIELD WORK 


It deals with such subjects as Opportunities; 
Salesmanship—What It Involves; Prepared- 
ness—Necessary Equipment; Definite Objec- 
tives; Learning to Solicit; Approach; Enlarg- 
ing Interest; Convincing Prospects; Closing a 
Sale; Factors in Business Development; Per- 
sonal Appearance and Conduct; Some Sug- 
gestions ‘and Advice; You and Your Home 
Office—Traveling; Service; Personal Qualifi- 
cations; Developing Business in Numerous 
Particular Lines of Insurance. 





Price, per copy, $4.00 


Ceri were 
1A Bho 


1 or Satay , " ’ 
siscount on quantity orders co 


THE SPECTATOR COMPANY 


Publishers 


CHICAGO NEW YORK 


The Columbian National 
Life Insurance Company 


Boston, Massachusetts 
Arthur E. Childs, President 


Columbian National Agents are in a position to offer 
the best forms of 


LIFE, ACCIDENT, AND HEALTH INSURANCE 


Policies backed by one of the strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. 











The 
United States Life Insurance 
Company 
In the City of New York 
Organized 1850. Non-Participating Policies 


Only. Over 70 Years of Service to 
Policyholders 


Good Territory for personal producers, under 
direct contract. 


HOME OFFICE 
105-107 Fifth Avenue New York City 























SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 


a 


Insurance in Foree 


Over $75,000,000.00 








in ae 
Yesayee hf J 
(eee t: [2 
mane 





HARRY L. SEAY, President 


CLARENCE E. LINZ, 
Vice President & Treas. 


P. N. THEVENET, 
Vice President & Sec. 


=> PAUL V. MONTGOMERY, 
Vice President & Actuary 
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STATEMENTS OF TIRE 
EXTRACTS FROM ore NCE COMPANIJ 


AND MARINE 


supptementat to az published-in- Tre: Spreraror=in-previous 


jssues. 
Name and Loe ation of 
Company 





Agricultural; Watertown. - <- -- Pod 
Albany, Albany, N.. ¥. pd 
American Eagle, New York.... = 
American Equitable, N. Veo oat Fond 
American Fire, N. Es: pee rd 
Amer. National, Columbus, 0... | = 
Atlan. City Fire, Atlantic City.. = 
Baltiea, Copenhagen Lh 
Baltimore American, Baltimore { = 
Bankers Fire, Durham, N.€.. pp 
British America, Toronto. . . - a 
Buckeye National, Toledo. .. bs 
Caledonian Amer., N. Y..--- +++ Lind 
Caledonian, Edinburgh ; 1022 
California, San Francisco. . . - - « {1992 
Capital Fire, Concord, N. H....) pio 
Carolina, Wilmington, N. Chie {ie 
(en. States Fire, Wichita, Kans. ‘teas 
City of New York, N. Y... f = 
Columbia, Dayton, 0...-.----+ fe 
Colum. Nat’l., Lansing, Mich. . + ioe 
Continental, New York.....--- ee 
Fagle Fire, New York.....----+ 1923 
Fastern Fire, Atlantic City. ...- b- 
Equitable Fire, Charleston S.C { — 
Equity Fire, Kansas City, Mo... = 
Farmers, Cedar Rapids, Ia...... (ioe 
Farmers Fire, York, Pa......--- fs 
Fidelity Fire, Sumter, S. C....-- {1923 












Fidelity-Phenix, N. Y......--++ 
Firemans Fund, Sah Francisco. . 
Firemens, Newark.....-.-.---- 
First Reinsurance, Hartford. .... 
Franklin Fire, Phila........--. 

Girard F. & M., Philadelphia. . . / 
Glens F° 
Globe, Pittsburgh. . . 
Great Lakes, Chicago 


192: 
Hampton Rds F. & M., Norfolk 1988 





Independence Fire, Phila.......- bn 
Knickerbocker, N. Y........- 998 
1922 

law, Union & Rock, London ... {1923 
\1922 

Liverpool & Lon. & Globe, Livr. i 
922 
Lon. & Lancas., Ltd., London.. (1923 
“\1922 
Mechanics, Philadelphia........ $1923 
\1 22 

Merchants Fire, Denver........ {1923 
11922 

Minneapolis F. & M., Minneap.. / 1923 
1922 

National American, Omaha. . .. . {1923 
\1922 

Nat'l. Ben Franklin, Pittsburgh. 1923 
1922 

National Fire, Hartford. ....... 1923 
1922 

Newark Fire, Newark ry 
\1922 

North Carolina Home, Raleigh. . /1923 
j 1922 
Northern, London .. {1923 
A 192? ” 
North River, N. Y ; 1923 
1922 
Northwest. F.& M., Minneapolis /1923 
1922 
Norwich Un. Fire, Norwich, Eng./ 1923 
1922 

Orient, Hartford eG 1923 
1922 


f Dec. 31 


Assets 


be) rplus.to 


Policyhaliers 


8, 296, 361 





6, 5706 660 
2,034,180 
1,997,210 
1,869,933 
1,749,416 
994,257 
1,386,754 
722,496 
624,423 
2,390,656 
2,390,711 
1,792,355 
1,707,856 
317,830 
294, 181 


174,877 
846,849 
802,263 
4,228,987 
3,967,413 
3,408,299 
3,143,827 
1,296,195 
1,293,194 
183,760 
188,823 
373,250 
446,444 
4,203,909 
3,960,574 
1,113,594 
1,104,021 
1,887,629 
2,072,158 
51,988,628 
49,770,190 


1,989,131 
1,708,773 
1,614,873 
512,045 
444,317 
38,784,757 
36,820,785 
24,152,968 
22,849,483 
14,683,598 
15,690,687 
4,342,359 
4,448,756 
8,251,534 


11 "388,241 
11,225,469 
1,408,772 
1,416,464 
1,190,424 
1,099,277 
7 710, 249 


1,894,912 
20,703,720 
19,813,077 

8,420,860 

8, 014,003 

3 3,67 3 819 


947, ‘038 
1,067,346 
1,599 1 3 





S 310138 

4,675,557 

1,323,910 
291 





9) 464, 396 
12,323,400 
] 1,059;325 
1,897,437 
1,658,469 
6,959,097 
6,199,793 
6,369,115 
6,136,892 


3,033,298 
3,081,662 
934,229 
979,123 
2,807,576 
2,780,663 
1,103,279 
1,008,936 
585,147 
698,894 
7 717, 096 





519,413 
850,589 
1, 006, 662 





if "304, 217 
614,051 
639,369 
140,511 
131,035 
360,329 
330,109 

1,725,518 

1,624,626 
948,423 
953,802 
932,493 
881,481 

26,270,390 
27,071,150 

1,002,717 
365,508 
354,030 
710,555 
679,815 
519,838 
468,428 

1,144,784 

1,060,834 
832,909 
826,128 
283,797 
298,911 

18,126,105 
18,118,173 

7,553,160 

7,515,776 

6,501,619 

6,686,386 

1,220,850 

1,202,847 

3,182,306 

2,919,172 

2,075,257 

2,110,233 

4,005,704 

3,90°,632 
659,974 
623,411 
666,773 
759,829 

423,183 
495,915 
346,379 
352,361 
851,503 
811,471 
980,766 

1,009,567 

6,104,943 

6,439,593 

os 889 

3,709,533 
1/46 74 





5 
1,566, 473 3 
517,084 
415,987 
619, 844 





10,38 50, 64 
1,909,445 
¥ be 988 

858,116 

_ 831, 751 
2,503,804 
3, 198, 180 








627,687 
2,108,420 
1,878,710 
3,001,131 
2,587,408 


THE: SPECTATOR 


EXTRACTS FROM STATEMENTS OF FIRE 

INSURANCE COMPANIES 

Supplemental to lists published in THe Spectator in previous 
issues. 


AND MARINE 


Name and Location of Dec. 31 Assets Surplus to 
Company Policyholders 
Pae. States Fire, Portland, Ore.. {1923 502,976 
\1922 506,707 
Paternelle, Paris ee .../ 1923 28 








Peoples Fire, Frederick, Md... 271, 422 
268,661 
Peoples Nat. Fire, Philadelphia 1,198,007 
1,197,331 

Phoenix Assur., London 


2, 478, 593 








7,190 

Potomac, Washington, D. C. "550, 528 
496,551 

Reliable Fire, Dayton, O. 896,108 
942,750 

Republic Fire, Pittsburgh 553,049 
449,055 

Retailers Fire, Okla. City, Okla. 334,565 
334,914 

Rhode Island, Providence. . . 1,156,526 
1,258,551 

Royal, Liverpool.............. 5,863,858 
5,795,550 

Safeguard, New York...... 826,166 
786,931 

Savannah Fire, Savannah 589,54: 283,992 
{It 534,633 298,224 

Seaboard Fire, Atlantic City... . {1923 181,442 138,025 
1922 164,241 129,584 

Skandia, Stockholm............ 1923 2,318,529 678,867 
\1922 2,381,346 793,932 

South Carolina, Columbia. ..... {1923 542,575 256,316 
\1922 621,482 259,284 

Standard Fire, Hartford........ {1923 1,590,818 687,394 
1,646,591 837,533 

State, Ltd., Liverpool 1,341,557 612,777 
1,333,759 792,011 

Sun, London... . 7'997, 782 2,147,405 
7,093,503 2,207,859 

Union Fire, Buffaio. 634,633 410,798 
\ 626,588 417,584 

Union Reserve, N. Y.........../ 734 732,023 
875,997 

United States Fire, N. Y. 24,516 6,802,742 
16,658,094 6,656,202 

Universal, Newark, N. J. 1,431,309 701,723 
1,020,086 748,046 

Victory Fire, Philadelphia 1,258,804 717,925 
1,671,869 821,515 

Western, Toronto............../ 4,296,822 1,431,709 
4,591,276 1,409,505 

Wheeling Fire, Wheeling. ...... 725,467 344,126 
\ 667,744 344,259 

World Auxiliary, London....... 754,484 382,834 
917,462 570,069 








INDIANA INJUNCTION 


Commissioner T. S. McMurray Restrained 
from Enforcing Commission Order 


Inp., Feb. 26.— 
injunctions preventing the enforcement of an 
fixing insurance rates by the State Insur- 
ance Commissioner were issued in Federal Court 


INDIANAPOLIS, Interlocutory 


order 


in Indianapolis by Federal Judges Albert B. 
Anderson of Indianapolis, Evan A. Evans of 


the United States District Court of 
at Chicago, and Ferdinand A. Geiger, 
States District Judge at Milwaukee. 
The suit was instituted a short time ago by 
the Milwaukee Mechanics Insurance Company 
of Milwaukee, and the Agricultural Insurance 
of Watertown, N. Y., 
foreign corporations 


Appeals 
United 


hfty-six 
that do 


Company and 


other insurance 
business Indiana. 

The three judges, sitting together in hearing 
which lasted through- 
arrived at their decisions promptly 
after hearing the discussion of the legal ques- 


arguments in the cases, 
out a day, 
fixed in each case. 


tions involved. Bonds were 


The insurance case decision, which was given 
together, temporarily 
order which had 


McMurray, Jr., 


sioner of Insurance in Indiana, 


after hearing two suits 
been fixed by 
State 


fixing maximum 


nullifies an 
Thomas S. Commis- 


insurance commissions of insurance agents op- 


erating in Indiana. 
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Fire Insurance 


R. EMORY WARFIELD DIES 
President of Hanover Fire Succumbs After 
Short Illness—Had Been Head of the 
Company for Seventeen Years 
R. Emory Warfield, president of the Hanover 
Fire Insurance Company, died at his home in 
New York last Tuesday {morning. He 
had not been well since the Christmas holidays, 
but had appeared at his office several times de- 
spite this. 


city 


About four weeks ago his condition 
took a turn for the worse and he was confined 
to his bed. The end came quietly, for he went 
to sleep Monday night and did not awaken. 
The funeral will be held from the home at 125 
East 81st street this morning and the family 
will take the body to Baltimore this afternoon. 
Mr. Warfield is survived by his widow, a son, 
Douglas R., and two brothers: S. Davies War- 
field, president of the Seaboard Line Railroad, 
and Henry M. Warfield, manager of the Balti- 
more office of the Royal Insurance Company. 
R. Emory Warfield was born on August 11, 
1855, at “Manor Glen,” Baltimore County 
Md. He began his insurance: career in the 
office of the Firemens Insurance Company of 
Baltimore, starting as a junior clerk and be- 
coming secretary of the company in 1878. In 
1882 he resigned that office to accept the man- 
agement of the Continental of New York in 
the Maryland and Delaware department. His 
success in this capacity led to his joining the 
Royal in 1885 as head of its Baltimore division 
and, when the Baltimore and Philadelphia de- 
partments were consolidated in 1896, Mr. War- 
field became assistant manager with headquar- 
ters in Philadelphia. He was appointed man- 
ager in 1905 and resigned from this post in 
1906 to acept the presidency of the Hanover 
Fire, moving to the company’s home office in 
New York and taking up his residence in that 
city. 
Great Gains Made by Globe & Rutgers 
The year 1923 was one of marked progress 
for the Globe and Rutgers Fire Insurance Com- 
pany of New York. Its underwriting profit 
was over $526,000, and its gains from invest- 
ments exceeded $1,547,000, the net yield from 
both sources having been $2,073,325. Deduct- 
ing from this the sum of $700,000 of dividends 
declared, there remains the huge amount of 
$1,373,325 as the addition to surplus for the 
protection of policyholders. The company re- 
ports assets of $52,893,275 as of January 1, 
1924, and a surplus as to policyholders of $10,- 
192,715, inclusive of $3,500,000 capital. The 
company’s net premiums written last year 
amounted to $27,317,526—an increase of about 
$3,400,000 and the largest amount 
ever written by the company in a single year. 
The unearned premium reserve increased by 
over $1,670,000, and now stands at $19,763,165. 
It is evident that a wonderful record was made 
last year by the Globe and Rutgers Fire. The 
officers of this strong and progressive company 
are: President, E. C. Jameson; vice-presidents, 
I.vyman Candee, W. H. Paulison, J. H. Mulve- 
hill (also secretary) and J. D. Lester: 
taries, W. L. Lindsay and 
assistant secretary, G. C 
tary, M. J. Volkmann. 
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Reliance Life Insurapfon 


Comparative Financiabot, I 








RECORD OF 


UNPARALLELED GROWTH 


Insurance Paid For 


1903-04-05 
$8,900,074.00 


1906-07-08 
$16,333,334.00 


1909-10-11 


$29,813,110.00 


1912-13-14 


$43,366,494.00 


1915-16-17 


$68,401,095.00 


1918-19-20 


$148, 193,595.00 





INCOME 


i ., ET Ter ere: 
Interest on Investments...................... 


EXPENDITURES 


Death Claims, Cash Surrender Values and Dividends; pfs... 

Comunissions, ‘Agency Expenses, Taxes, Licenses, Trays 5, Med 
cal and Inspection Fees and Expenses of Conifident an 
Health Department. . 

Salaries, Rents, Adv ertising, Printing, Postage, Lega ; | iiscel- 
a enn a er re 

Excess Income over Expenditures.................[ 









ASSETS 


Bonds, Mortgages and Real Estate...............,, 

Cash in Banks and Offices. ..... 

Policy Loans and Premium Lien Notes. 

Accrued Interest, Rents and Outstanding Premiums, bse 

Accounts Receivable, Agents Balances, Furniture & Tit 
ASSETS. 

Deduct Assets not ‘Admitted . 
TOTAL ADMITTED ASSETS... 


LIABILITIES 


Claims Pending, Premiums Paid in Advance and Comm 
Accounts Payable and Unearned Interest.........00.80..... 
Amount Reserved for Taxes....... 
Dividends to Policyholders at Interest. 
Reserves :—Life, Accident and Health. . rains 
Surplus—Apportioned for Dividends to Policyholders. 6,244.53 
Unapportioned. . ; ; $8,192.01 


nadie << chev anes nsaanscecama Bs, 
















1921-22-23 


$160,266, 787.00 












IN ADDITIO 


Accident Insurance in Fort§. 


Health Insurance (Weekly li... 
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243,957.49 

99,174.27 
140,000.00 
421,135.63 


1,189,436.54 





$450,389.38 


454,191.39 








1,000,000. 00} 


26, 180,675 ). 02) 


1922 
$ 7,900,804.63 
1,014,708.47 
$ ©8, 915,513.10 








S$ 2,251,535.50 





2,433 ,332.68 


380,852.59 
3,849,792.24 
S$ 8,915,513.10 


$ 15,621,700.43 

693,301.76 
4,192,656.70 
1,251 442.54 

252,152.66 
$ 22,011,254.09 
259,339.00 
$ 21,751,915.09 
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170,110.16 
84,302.92 
104,910.00 
298,349.60 
19,189,661.64 


904,580.77 
| 1,000,000.00 
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INSURANCE 


..$111,335,277.00 
345,481.50 








LIFE INSURANCE IN FORCE 


At End of Year 


1905 
$7,201,940.00 


1908 
$15,937,249.00 


IQII 


$30,782,885.00 


1914 


$50,494,401.00 


1917 


$86,563,717.00 


1920 


$196,272,085.00 


1923 


$255,869,686.00 





FICEMMPANY 


‘Superintendent of Agencies 
‘Superintendent of Agencies 


M. D.... 





Medical Director 


.»ciialibacaie Medical Director 
.. Assistant Medical Director 


W. J. SNODGRASS 
J. N. JAMISON 
L. P. GREGORY 


THOS. J. 


McKENNA 


SN oy op ar cslahin itches ON Soe aap a On Assistant Secretary 
arte fcd didialtd Bele ork rere Assistant Secretary 
REED, SMITH, SHAW AND McCLAY 


ED Wi RCHASED ANY OTHER INSURANCE COMPANY 


isd 3 ais bisa Oe aah renee Assistant Treasurer 


Assistant Secretary and Actuary 


Counsel 
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RED HOT 


Everyone of your Fire Insurance clients is a “‘red hot’’ prospect for 


Burglary Insurance. 
Are you prepared to “‘cash in” on these leads? 


If not, the application below will put you in touch with a Company 
whose policies meet every need and which, during thirty-four years 
of consistent progress, has gained an enviable reputation for prompt 


—S= 


j : 


and equable claim adjustment. 


PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 


territory I will be glad to have full information regarding an 
agency connection with your Company. 





l 
| 
I 
I 
1 
If you are not already adequately represented in this j 
5 
i 
] 
| 
1 
I 





Fidelity and Deposit Co. 


of Maryland 
“The Bonding Company” 


BALTIMORE 


Fidelity and Surety Bonds and Burglary Insurance 




























A Policy You Can Sell 


A $5,000 Policy In THE UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


of death from certain SPEC- 
IFIED ACCIDENTS. 


$50 PER WEEK, direct to 
the insured, in case of total 
disability as a result of ac- 
cidental injury, for a period 
not to exceed 52 weeks; and 
after that $25 PER WEEK 
throughout the period of 
disability. 


PAYS 


$5,000, the face of the policy 
in case of death from any 
cause. 


$10,000, or DOUBLE the 
face of the policy, in case of 
deathfromanyACCIDENT. 


$15,000, or THREE TIMES 
th face of the policy in case 


A Sound, Conservative- 
New England Institution 


United Life and Accident 
Insurance Company 


Home Office, United Life Bldg. Concord, N. H. 








rteceady?! 
New York State Field Annual and 


Insurance Directory. 


Greater New York Field Annual and 
Insurance Directory. 
1923 EDITIONS 


“THE Greater New York volume includes New 
York City and suburban territory while that 
for New York State covers the entire State ex- 
cept Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 








Incorporated 
P. 0. BOX 617 LOUISVILLE, KY. 
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FIRE 


If in any negotiations with the insured, 
after knowledge of facts which would ordi- 
narily create a forfeiture, the insurer requires 
the insured in compliance with the policy to 
do some act or acts involving trouble and 
expense, the right to insist upon a forfeiture 
will be thereby waived. 

The question of waiver is to be deter- 
mined by the law of the forum. The signing 
of a non-waiver agreement by the insured 
did not prevent a waiver of the inventory 
and iron safe clause, where the insurance ad- 
justers had required the insured to aid in 
taking an inventory of the salvaged mer- 
chandise. Policy is not avoided by refusal 
of insured to submit to an appraisal of the 
salvage only—when the policy provides for 
an appraisal of the entire loss. When in- 
surer failed to give notice to insured of its 
election to take the salvaged goods and 
denied all liability under the policy, the sale 
of the salvaged goods does not constitute a 
good defense to a claim under the policy. 

This action was brought on two fire insurance 
policies for $1000 each on plaintiff's stock of 
goods. Each of the policies contained an in- 
yentory—iron safe clause requiring the insured 
to keep a complete record of his business and 
to keep his books and inventory securely 
locked in a fire-proof safe at night. The de- 
fendant in each case alleged that the plaintiff 
had failed to comply with the provisions of the 
inventory-iron safe clause of the policy and 
that plaintiff had refused to submit to an ap- 
praisal of the amount of merchandise saved 
and an arbitration of the extent of plaintiff's 
loss, but sold said merchandise so that an ap- 
praisal and arbitration thereafter became im- 
possible. 

On the trial, it appeared that plaintiff kept 
one book only, which was a record of pur- 
chases but that they did not keep a set of books 
showing a complete record of the business 
transacted. The theory of the plaintiff at the 
trial was that defendant, by its acts, after 
knowledge of the breach of the provision of the 
inventory-iron safe clause had waived the 
The evidence sup- 
porting this position was that defendant's ad- 
} 


breach of its provisions. 


juster called on plaintiff, examined his books 
and told plaintiff to go ahead and invoice the 
stock they had salvaged—that he was coming 
hack the next day and would try to adjust and 
ettle the loss. Plaintiffs then allege that with 
the help of a girl they completed the inventory 
in four or five days. After the inventory was 
completed, the assured examined it and ap- 
Proved the inventory. He then prepared a 
statement for the adjuster to sign and_ said 
if they would sign it, he would go ahead and 


adjust the loss. The plaintiffs thereupon signed 
the prepared statement of facts. 


In oppe sition to the above claim of waiver, 
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= By Joseph G. Seller of the e ork Ber 
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the defendant introduced a non-waiver agree- 
ment. Held, however, that this non-waiver 
agreement merely provided that any action taken 
by the adjuster in ascertaining the sound value 
or the amount of loss and damage to the prop- 
erty insured should not waive any of the con- 
ditions of the policy. The terms of the agree- 
ment do not prevent a waiver by acts such as 
those here set forth. 

Defendant contended that as the contract of 
insurance was made in Oklahoma the ques- 
tion of waiver should be determined by the law 
of that State and not by the law of Missouri, 
where this action was brought. The court held 
that waiver is a matter going to the remedy 
upon the contract and therefore is to be deter- 
mined by the law of the State where the action 
is tried. 

Defendants also claimed that policy was null 
and void because of plaintiff's failure to sub 
mit to an appraisal. The evidence showed, how- 
ever, that the demand by defendants for an 
appraisal was for the salvage only and _ that 
plaintiffs demanded an appraisal for the entire 
loss. When defendant insisted upon an ap- 
praisal which it could not rightfully demand, 
it waived its right to arbitration under the 
policy 

Defendants also claim that the sale made by 
the plaintiff of the salvaged property deprived 
the defendant of its right to take the goods at 
their appraised value and therefore avoided the 
policies. However, in view of the fact that 
defendant’s right to take the salvaged goods 
at the appraised value depended upon an ap- 
praisal under the terms of the policies, and as 
no appraisal was made, due to defendants’ im- 
proper demand for same, it is clear that the 
said sale constitutes no defense to plaintiffs’ 
claim. Further defendant failed to give the 
notice required by the policy that it elected 
to take the salvaged goods and after the proofs 
of loss were received wrote the plaintiffs, 
notifving them that it denied all liability under 
the policies. 

Judgment for defendants should be affirmed. 

Shusterman vs. Fidelity-Phenix Fire Ins. Co. 
(St. Louis Court of Appeals, Missouri), 253 
S. W. Rep. or. 


INDEMNITY 


Acts of the agent of the assured are not 
binding on the insurance company. The 
failure to give notice of an accident as re- 
quired in the policy for more than fourteen 
months is fatal to recovery. Evidence was 
insufficient to show a ratification of the act 
of an unauthorized agent. 

Through a brokerage firm the defendant is 
sued to plaintiffs, who were engaged in the 
automobile and garage business, its policy of 
indemnity insurance. mong other provisions 
the policy contained the following clauses: 

“Indemnity for Loss (A). 
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To indemnify the 


PTETONS 


assured named and described in statement Num- 
ber 1 of the schedule of statements forming 
part hereof, against loss by reason of the lia- 
bility imposed by law upon the assured for 
damages on account of bodily injuries, includ- 
ing death at any times resulting therefrom acci- 
dentally suffered or alleged to have been suf- 
fered while this policy is in force by any per- 
son or persons, not employed by assured.” 
“Alterations in Policy. 8. No erasure or 
change appearing in this policy as originally 
printed, and no alterations, change or waiver 
of any of its terms, provisions, statements or 
conditions, shall be valid unless made by writ- 
ten indorsement attached hereto and signed by 
the president, or a vice-president, and coun- 
tersigned by a duly authorized agent of the 
Nor shall notice to or knowledge of 
any officer of the company, or of any agent 


company. 


or other person, received or acquired before 
or after the date of this policy be held to effect 
a waiver, change or alteration of any part of 
this contract.” 

‘Agents Defined. 9. No person shall be 
deemed an agent of the company for any pur- 
pose whatever, unless he be authorized, in writ- 
ing, for such purpose by the president or vice- 
president of the company.” 

In this action the plaintiffs claimed that they 
were sued by a third party for injuries and 
that thev requested the defendant to defend 
the action which it declined to do, and that 
thereafter they settled the action for $2000 and 
court costs and also incurred a liability for 
counsel fees in the sum of $750, for all of which 
sums the defendant wrongfully refused to re- 
It appeared from the evidence 
that the first notice the insurer had of the 


imburse them. 


accident was contained in a letter from a 
brokerage firm more than fourteen months 
Held that there can be no 


question that failure to give -notice of the 


after the accident. 


accident for more than fourteen months pre- 
vents the recovery on the policy. 

The question arose on the evidence, whether 
this brokerage firm was the agent of the in- 
surer or the agent of the plaintiff. It appeared 
that the status of the brokerage firm was not 
that of an agency soliciting insurance for vari- 
ous companies; it was rather that of a broker 
who is given specific instructions from vari- 
ous individuals to procure insurance for them 
from certain insurance companies. It also ap- 
peared that this brokerage firm was not the 
authorized agent of the defendant and was not 
specifically authorized in writing and did not 
undertake to do more than forward the poli- 
cies. It also appeared that the defendant billed 
the brokerage firm for the premium, who in 
turn billed and collected it from the plaintiffs, 
retaining from it their own commissions. It 
further appeared that the agent of the plaintiff, 
in reporting the accident, did not report to him 


as the agent of the insurance company but 
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merely requested the brokerage firm to “make 
notice in the usual way.” 

From these facts it is clear that the defend- 
ant insurance company could not be bound by 
notice to the brokerage firm nor could be held 
responsible for their acts not in compliance 
with the requirements stipulated in the written 
contract. Further there are no facts which 
show that the defendant ratified the unauthor- 
ized acts of the brokerage firm in receiving re- 
ports of the accident. 

Judgment for the defendant affirmed. 

Overland Sales Company vs. American In- 
demnity Company, Court of Civil Appeals of 
Texas, 256 S. W. Reporter 980. 

SECURES WEATHER EXPERT 
Aetna Life Rain Department Headed by 
A. H. Palmer 


In accordance with its plan to begin writing 
rain insurance in the near future, the weather 
and crop insurance division of the Automobile 
Insurance Company, Hartford, one of the 
7Etna affiliated companies, announced recently 
that it has obtained the services of Dr. Andrew 
H. Palmer, a climatological expert of San 
Francisco, Cal., who will work under the gen- 
eral supervision of V. N. Valgren, manager 
of the weather and crop insurance department. 

For the past ten years Dr. Palmer has been 
in charge of the climatological division, Cali- 
fornia section, of the United States Weather 
Bureau, stationed at San Francisco. He is a 
graduate of the University of Minnesota and 
holds a master’s degree from Harvard. 


United States Fire Has Big Increase in 
Assets 


The one hundredth annual statement of the 
United States Fire Insurance Company, New 
York (for that company is now one hundred 
years old), shows excellent increases all along 
the line. The assets have now reached the 
sum of $18,624,519, an increase over the corre- 
sponding figure at the close of 1922 of $r1,- 
996,425. The company has a net surplus of 
$4,802,742 and a capital of $2,000,000, making 
a surplus to policyholders of $6,802,742. The 
unearned premium reserve stands at $9,680,283, 
an increase from last year of $1,728,724. 

The company had a net premium income dur- 
ing 1923 of $11,893,001, the increase from 1922 
being $2,840,433. The surplus to policyholders 
was increased $146,540 over 1922. 

J. Lester Parsons is president of this com- 
pany and D. G. Wakeman is secretary. The 
company is one of the Crum & Forster group. 





Death of Cory L. Andrews 

Cory L. Andrews, vice-president of the 
Detroit Fire and Marine Insurance Company, 
died last week at his home in Detroit after an 
illness lasting almost a year. He was seventy- 
three years of age and is survived by his widow 
and one son. 

Mr. Andrews joined the Detroit Fire and 
Marine in 1869 and, after much experience, 
both in the office and in the field, was made 
secretary of the company in 1891. He occu- 
pied this position for the next eight years. 





ADDRESS MEMBERS 


Agents’ Officers Write on Commission 
Situation 








PREPARE FOR WASHINGTON MEETING 


National Association Regrets Failure of 
Efforts to Bring About Peace in 
the West 

Frank R. Bell, Thomas C. Moffatt and 
Walter H. Bennett, president, executive com- 
mittee chairman and secretary-counsel respec- 
tively, of the National Association of Insur- 
ance Agents, have addressed a long communica- 
tion to the membership of the organization rela- 
tive to the situation in the West and the forth- 
coming mid-winter conference of the associa- 
tion. This meeting will be held in Washington, 
March 18 and 19 and will evidently have on 
its agenda a discussion of the commission sit- 
uation. 

The communication follows: 

To the Members of the National Association of In- 
surance Agents: 

The Scriptures say: “Behold how good and how 
pleasant it is for brethren to dwell together in unity.” 

This condition has made the American insurance 
business the “wonder and envy of the world,’? and 
“the very flower of modern industry itself, rooted 
in the soil of orderly society, and of security, and 
good faith in human relations.”” So we were told at 
our last convention in Buffalo by the president of the 
Chamber of Commerce of the United States. 

Paraphrasing the words of Abraham Lincoln, now 
we are engaged in a great fire insurance struggle, 
testing whether that business, or any business so 
designated and so rooted can long endure when sub- 
jected to such strife and friction as that growing 
out of the Union-Bureau-Commissioners’ controversy 
in the Middle West. 

We have had thrust upcn us a condition against 
which the administration of the National Association 
has repeatedly warned and earnestly striven—State 
interference. As far back as October 12, 1923, we 
declared that those charged with the responsibility 
of leadership in both the Union and the Bureau were 
manufacturing projectiles of penetrating force which 
would be used by those without to storm the citadel 
of insurance in the days to come, 

We protested; our protests were in vain. \We im- 
plored; our requests went unheeded. We demanded: 
our demands were without avail. We now see the 
very thing the National Association forecast in the 
event that these internal troubles could not be settled 
within—namely, an important administrative func- 
tion of the fire insurance business taken over by State 
officials, 

We are rapidly approaching a condition where pri- 
vate initiative may be completely stifled and, as stated 
in a letter to us last week by a distinguished and 
prominent Superintendent of Insurance: “Unless 
there is less friction in the business, we are all going 
to be projected into the arms of the State.” 

What a spectacle to contemplate! 

In fixing any measure of responsibility for what 
the future may hold, let it be remembered that the 
officers of the National Association in their first con- 
ference with the company organizations on November 
9, 1923, said: “Upon the local agent falls the justifica- 
tion of company practices. It will be hard for us 
to go from this meeting and justify the position that 
the Union and the Bureau committees have here taken. 
This conference has not been vitalized by sufficient con- 
ciliation. That weakness is regrettable.’ So it was 
in the first Commissioners’ hearing in New York on 
January 14, and again in the second hearing in Chi- 
cago on January 21, 1924. Plenty of conference—no 
conciliation—no_ co-operation. 

Your executive officers in an attempt to bring order 
out of chaos, to promote conciliation, to restore co- 
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operaticn, to remove friction and to inject a greater 
element of righteousness into the business, declared for 
a reasonable, just and fair uniformity in commission 
payments. “i the Union scale, not the Bureay scale 
nor any arbitrary scale, but an adequate a 
tion to agents for services rendered wa. 
panies and to the public. 7 

In that memorable hearing before a dozen Insurance 
Commissioners at Chicago, as the rift grew wider 
and wider, and as the deadlock continued unabated 
your National officers in one last effort to bring the 
companies together and remove the cause for the 
threatened control by the Commissioners, represented 
that if the establishment of fair and just uniform 
commissions to all agents in the same territory, for 
equal services rendered, would re-establish peace and 
harmony between the warring factions, and if the 
Commissioners were prepared to bring about the aboli. 
tion of abuses in the business principally due to mul. 
tiple agency representation for the same company in 
the same territory, and also the approval by “ 
panies of proper local board rules, then the National 
Association was prepared to lend its influence to 
the support of a reasonable scale of commissions, ap- 
plicable by territories, as justice and equity might 
dictate, 

So we believed then. So we believe now. 

The companies either could not or would not agree, 
The Commissioners then proposed a scale of commis. 
sions lower than those paid anywhere in the United 
States. This scale did not meet the standard we out: 
lined and was vigorously opposed by your National 
officers, Thereupon the Commissioners approved the 
(Western) Union scale for the territory, but followed 
it with a countrywide mandate—an edict fixing a 
definite, inflexible commission scale, thus abrogating 
contractual relations between companies and agents, 

We fear that this hasty action by the Commission. 
ers has contributed nothing toward a solution and 
possibly has retarded the time of final settlement of 
the problems involved. Are we prepared thus to admit 
that the fire insurance business is incapable of self. 
government? We sincerely hope that instead of per- 
mitting this admission to be implied, the participants 
will renew and continue their conferences until a solu- 
tion shall have been found. 

We are approaching a mid-year meeting of the 
National Association, called at Washington, D. C, 
on March 18 and 19, 1924. This unsettled commis- 
sion question merits your serious and careful con- 
sideration. It is obviously a disturbing factor in 
the fire insurance business to-day. As we approach 
the Washington conference we would have you re. 
member that in the solution of this problem we must 
all recognize the divergence of opinion among the 
companies, the agents and the Commissioners. Let 
us continue, in combined wisdom and experience, to 
do that which has justified the National Association 
before all men, 

To continue to support that which is right and 
oppose that which is wrong should be our constant 
We can do nothing more. We should at 
tempt nothing less, 


endeavor. 


Frank R. Bett, President, 

Tuomas C. Morratt, Chairman, 

Wa tter H. Bennett, Secretary. 
February 23, 1923. 


Auto Rates Settled in Indiana 

INDIANAPOLIS, IND., February 25.—Fire and 
theft insurance rates written by standard old- 
line insurance companies on automobiles in 
Indianapolis and Terre Haute will be decreased 
from 10 to 60 per cent March 1, Thomas S. 
McMurray, Jr., State Insurance Commis- 
sioner, announced to-day. The Indiana Inspec- 
tion Bureau, through which the old-line com- 
panies are affiliated, proposed the reduction, 
which was approved by the State Department. 

All the old-line companies, with the excep- 
tion of about ten, according to Mr. McMurray, 
write fire and theft automobile insurance at 
rates published by the bureau. 
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We want more good Agents 
for Unassigned Localities 


The AEtna Fire Man Says: 


Man 


who receives from his 
Agent or Broker an /Etna 
Insurance Company policy 


is satisfied”’ 








RALPH B. IVES, President 


















CONFERENCES END 


—_—_——_ 


Effort to Get S. E. U. A. to Subscribe 
to Local Board Rules Fails 





E. A. ERWIN ANALYZES SITUATION 





Agents Will Make No Further Attempt 
to Persuade Underwriters—No Hope 
of Agreement 
Arranta, Ga., February 25.—A letter has 
gone out from Chairman E. A. Erwin, of the 
joint conference committee which met Feb- 
ruary 8 with officials of the South Eastern Un- 
derwriters Association, reporting the unsuc- 
cessful results of the meeting, and R. N. 
Hughs, president of the South Eastern Under- 
writers Association, also has received a letter 
from Chairman Erwin thanking the association 
officials for their courtesy and interest and set- 
ting forth again the views of his committee. 
Insofar as Georgia agents are concerned, it is 
understood there will be no further conferences 
on the “nine cardinal principles” suggested by 
the committee of southeastern agents as a 
working basis on which the companies and 
agents might agree to the formation and con- 

duct of local boards. 

“In view of the expressed opinion of your 
committee, both written and verbally,” wrote 
Chairman Erwin to Mr. Hughs, “that the mem- 
bership of the South Eastern Underwriters 
Association would not be willing to delegate 
to any committee the right to pass upon such 
tules as might be submitted by local boards, 
our committee, after due consideration, feels 
that to submit other proposals in modified form 
would hold no hope of reaching any agreement 
on the question. 

“Our committee appreciates to the utmost 
the candor with which the entire subject was 
discussed, and feels that the true situation has 
been developed, and definitely determines a ques- 
tion that has been so much discussed during 


the past few months. I think it is only fair 
for us to say that the agents were endeavoring 
only to bring about an improvement of condi- 
tions in our business, and were determined to 
treat the entire matter in a broad and unsel- 
fish manner.” 


In his letter to members of the association, 
Chairman Erwin stated: 


Our committee was very frankly informed 
that the South Eastern Underwriters Asso- 
ciation would not be able to adopt mandatory 
rules in this connection, and the opinion was 
expressed that no company organization would 
be able to bind its members in an agreement 
with the agents on this question. * * * The 
committee did not feel that anything more could 
be accomplished and further conference was 
definitely terminated. In view of the position 
taken by the South Eastern Underwriters Asso- 
ciation, it was not considered by the committee 
necessary to confer with the bureau. 

In formulating and submitting to the South 
Eastern Underwriters Association proposals for 
local board recognition, the agents understood 
that the South Eastern Underwriters Associa- 
tion was ready to support local boards by the 
adoption of mandatory rules, and while we 
appreciate now the hopelessness of reaching any 
agreement with the companies, we feel that the 
agents were justified by events in their under- 
standing of the invitation for conference. 


VIRGINIA LEGISLATION 


Bill to Admit Mutuals in Inspection Bureau 
Fails 


RicHMoND, Va., February 25.—There was 
little excitement in the proceedings of the Vir- 
ginia General Assembly for insurance men last 
week. It is the first week since the legislature 
convened in January that several insurance bills 
have not been introduced. 

The general tax measure is still pending. 
This, if passed, will increase the premium tax 
in Virginia three-quarters of one per cent. All 
insurance interests are watching the bill with 


interest, though there is little prospect of de- 
feating it. 

Senator Woods did introduce a bill which, 
while not classified as an insurance measure, is 
nevertheless of interest to life insurance agents. 
It is a bill imposing a tax on the property of 
decedent residents of Virginia in other States. 
If passed, the bill will undoubtedly create a 
demand for increased insurance among wealthy 
Virginians, the bulk of whose property is held 
outside the State. 

The defeat of the bill, which would have ad- 
mitted co-operatives to membership in the Vir- 
ginia Advisory Rating and Inspection Bureau. 


Death of Edward A. Ketcham 


Edward A. Ketcham, former chief examiner 
of the Wisconsin Insurance Department and 
author of “The Essentials of the Fire Insur- 
ance Business,” died recently at the home of 
his daughter, Mrs. J. R. Kirk in Springfield, 
S. D. Funeral services were held at Spring- 
field and at Madison, Wis., interment taking 
place in Forest Hill Cemetery. 

In addition to “Essentials of the Fire Insur- 
ance Business” Mr. Ketcham was also the 
author of the “Edward A. Ketcham Account- 
ing Systems” for insurance companies and 
agencies, and “New Forms of Convention 
Blanks.” The companion volume to “The 
Essentials,” entitled “History and Exposition 
of Fire Insurance” (which was prepared in the 
rough by Mr. Ketcham in 1917, in conjunction 
with the revised edition of his first work and 
was published, in part, in the Madison Demo- 
crat in 1918), will be re-written and brought 
down to date by Murray Ketcham-Kirk, who 
prepared the 1922 edition of “The Essentials 
of the Fire Insurance Business” for publication. 
This later volume will be offered to the insur- 
ance public during the coming year. 








FIRE AND ALLIED LINES 
REINSURANCE ONLY 





CEDAR RAPIDS, IOWA 


SURPLUS TO POLICYHOLDERS 
ONE MILLION DOLLARS 
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PHCENIX 


Assurance Company, Ltd. 
OF LONDON 
100 William Street, New York 


PHCENIX 
INDEMNITY COMPANY 
75 Maiden Lane, New York 








Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, Rent, Renta 

Values, Use & Occupancy, Riot & Civil Commotion, Public Liability! 

Workmen’s Compensation, Burglary & Theft, Accident & Health, Plate, 
Glass, Golfers. 











NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave.. Detroit, Mich. 72 Kilby Street, Boston, Mass, 


W. £. RAY, Special Ageut FRANK G. DELA HUNT, 
Terre Haute, Ind. | Special Agent 
726 Racine Street, Milwaukee, Wis. 
{ 


C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Mina. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 





VERY INSURANCE MAN - 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May I, 1924, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 





























UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH WILLIAM STREET 


New York 


MKHRINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 











(cman ccident 


FIRE AND LIFE 


al 7 [4,ASSURANCE CORPORATION, Lid. 


Precio RICHARDSON, United States Manager’ 


v, 
Y 
) GENERAL BUILDING - 47" & WALNUT STs. 
PHILADELPHIA 











ACTUAL MARKET VALUES USED FOR ALLSECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 

Cash Capital, . . $2,250,000.00 

Net Surplus, . . -  4,436,386.20 

Surplus to Policyholders, 6,686,386.20 

Total Assets, 15,090,687.21 

EASTERN DEPARTMENT WESTERN DEPARTMENT 

NEAL BASSETT, President NEAL BASSETT, Pres. & Mgr. 
JOHN KAY, Vice-Pres. & Treas. WELLS T. BASSETT, Sec’y & 


A. H. HASSINGER, Secretary Asst. Manager 
NEWARK, N. J. CHICAGO, ILL. 

















Great American 
Insurance Company 


New Dork 


Choose Choose 
Your 1NCORPORATED - 1872 Your 
Company Company 


ee JANUARY 1.1923 
PITAL 


$12,500,000.00 


RESER RVE FOR ALL OTHER LIABILITIES 


19,816.417.87 


NET SURPLUS 


13.017.077.35 
45,333,495.22 


LOSSES PAID POLICYHOLDERS 


$143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 
WALTER H. SAGE, Gen’I1 Mer. GEORGE H. TYSON, Gen’! Agent 
W. L. LERCH, Manager 210 Sansome Street 
76 West Monroe St., Chicago, III. San Francisco, California 


Boston Office Marine Department 


ROGERS & HOWES, Managers WM.H.McGEE & CO.,Cen’lAgts. 
¢@ Liberty Square, Boston, Mass. 15 William Street, New York City 
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J. R. GARDNER ELECTED PRESIDENT 
w. J. Galligan Retires as Head of Mer- 
chants Fire—G. N. Gardner Made 
Secretary 
W. J. Galligan, for twenty years president of 
Merchants Fire Insurance Company of 
Denver, recently submitted his resignation to 
the board of directors. Mr. Galligan’s retire- 
ment is not due to difficulties of any kind with- 
in the organization, but outside interests have 
placed such demands on his time and attention 
that he felt the present move to be desirable. 
Having been one of the founders of the com- 
pany, he will undoubtedly retain his pleasant 
connections with its many executives but will 
take no hand in the administration’s affairs. 
The twentieth annual meeting of the board 
of directors of the Merchants Fire, just held, 
elected J. R. Gardner, secretary and manager 
of the company, as president. Mr. Gardner, like 
Mr. Galligan, was also one of the organizers 
of the company and has served as secretary and 
manager since its inception. He has been in 
charge of underwriting operations and has had 
much experience both in home office and field 
work. G. N. Gardner, assistant secretary, was 
appointed secretary to fill the post left vacant 
by the election of J. R. Gardner, and P. K. 
Alexander, vice-president of the First National 
Bank of Denver, was named to succeed Mr. 

Galligan on the board of directors. 


the 


Progress of the Prudentia Re- and Coin- 
surance Company 

In the year 1923 the United States branch 
of the Prudentia Re- and Coinsurance Company, 
Limited, of Zurich, greatly increased its busi- 
ness and its resources in this country. The ad- 
mitted assets of the United States branch on 
December 31, 1923, amounted to $5,022,8903—a 
gain of nearly $1,000,000 during the year; and 
the unearned premium reserve amounted to $3,- 
206,807—an increase of more than $1,000,000, 
while the surplus shown amounts to $1,020,106. 
Among the liabilities are reserves for losses, 
taxes and other liabilities, and also a contingent 
fund of $50,000. The Prudentia Re- and Coin- 
surance transacts a reinsurance business in the 
United States under the management of Rodney 
Davis, 110 William street, New York. The 
large increase in unearned premium reserve 
denotes a great advance in the premium income 
last year, indicating that the Prudentia is 
steadily increasing its connections among com- 
panies writing fire insurance and allied lines in 
this country. 


Commissioners to Meet at Pinehurst 

A spring meeting of the National Conven- 
tion of Insurance Commissioners will be held 
at Pinehurst, N. C., April 14 and 15. 
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NEW YORK SURVEYS 

New Sprinkler Equipments.—Automatic 
Sprinkler Bulletin No. 2009 of the New York 
Fire Insurance Exchange gives a list of eight 
new equipments, the grading of which is as 
follows: One at 20 per cent; one at 60 per 
cent; cne at 70 per cent; four at 8o per cent; 
one at 95 per cent. 

Five Billions for New Buildings.—This 
modest sum, and it seems modest now that we 
have got used to billions, a fairly correct 
forecast, apparently by good authority, as to 
the value of the buildings that will be con- 
structed in the United States during the year 
1924. Of course, this does not mean insurable 
value, but it is safe to estimate that at 60 per 
cent of the amount set forth possibly it would 
be a little higher. This, even at the low fig- 
ures chosen, makes a very comfortable line of 
insurance for the companies to write in 1924. 

The Question of Publicity—In fire pre- 
vention and fire accident work probably the 
primary difficulty of the present day is to suc- 
ceed in making the statistical matter really tell 
an effective story. A story is not told effec- 
tively unless it leads to action on the part of 
the reader. In work of this kind the action 
desired is that the reader shall be stimulated 
to put forth exertion to reduce either the fire 
waste or the number of accidents. No sooner 
does a new method of presentation seem to be 
effective than, due probably to our hurried 
existence, it becomes old and some new form 
It is the old story not of 
knowing what to do, but of knowing how to do 
i 


must be designed. 


BOSTON AND VICINITY 
Death of W. H. Smith—Woilliam UH. 


Smith, who retired some time ago from the 
New England 
Company of North America, died at his home 


Department of the Insurance 


in Newton last week after a serious operation. 
He had been prominently identified with the 
New Fngland Insurance Exchange, at one time 
its president and was well known and liked 
by those who knew him. He had many friends 
in the insurance district and up to the time 
of his illness was always a welcome visitor at 
the elder Boston office. 

Insurance Society Reduction.—‘‘!lolland- 
land,” the production given by the Insurance 
Society of Massachusetts, was well attended by 
leading agents and brokers. The house was 
packed and the fifth annual offering of the 
Society, with its attractive chorus from the 


insurance offices of Boston, was well received. 
President Henry T. Hugard, of Rosencrantz 
& Hugard, Percy Brough, Boston manager of 
the Atlantic Mutual Marine, and Peter Collins 
of the Penn Mutual Life were among those re- 
sponsible for its success. 


Want Companies to Bid for $45,000,000 
Cover 

New Orzeans, La., February 23.—Because, 
perhaps, of the unwillingness of the fire insur- 
ance agents of this city to commit business 
suicide, the ambitious plans of the dock com- 
mission to furnish a blanket fire insurance 
cover to the storers of cotton in their cotton 
warehouse has met with an expected and, to 
my mind, a proper fate. 

The board invited proposals for a blanket 
cover of $45,000,000 on cotton stored in the cot- 
ton warehouse and proposed, if successful in 
securing it, to incorporate in the storage charge 
the cost of the insurance. But not a single 
bid was received. This is as it should be. In- 
surance should not be made the subject of what 
might be termed auction competition, and it 
would not be but for the greed of some com- 
panies for volume of business and of some 
Had the proposal of 
the dock board met with success, that success 
wou!d have prompted other large concerns to 
pursue a similar course in the placing of their 
not require a_ vivid 
imagination to picture the resultant effect. 

The proper course for the dock board to 
pursue in order to accomplish their purpose 
would be to confer with the fire prevention 
bureau as to rates and forms and then seek to 
secure the cover on" the terms and conditions 
advised by the bureau. Whether so large an 
amount covering on so restricted an area can 
be secured is, in the opinion of some, prob- 
lematical, but it is certain that it cannot be 
secured through cutthroat methods. 


agents for commissions. 


insurance and it does 


The purpose the dock board has in view is 
laudable, but there is no reason why the insur- 
ance companies should assume a hazard at in- 
adequate rates in order that the cotton trade 
may be correspondingly benefited. 


Insurance companies are not eleemosynary 


institutions organized for the purpose of exer- 
cising philanthropy, and they cannot be ex- 
pected to sell the commodity in which they deal 
at prices which do not embody a fair promise 
of reasonable profit. 

O’HacErRtTY. 





Has paid losses for 
over 50 years 


J. HARRIS LENKER, Presiden 





City Insurance Company of 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager. 


Pennsylvania 
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Help Wanted 





Actuarial 


Actuarial 
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JUNIOR ACTUARY WANTED 


Young man or woman who has passed one or 
more examinations of the Actuarial Society 
of America. Opportunity to secure a wide 
and varied experience. Replies confidential. 


WOODWARD, FONDILLER and RYAN 


CONSULTING ACTUARIES 


75 Fulton Street New York City. 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 











Public Accountant 








HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 
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PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 
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Prominent Agents and Brokers 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa. 


——_ 
‘JAMES H. WASHBURN, F. A.1.A 
by CONSULTING ACTUARY : 

FE INSURANCE—Ordinary, Int 

Group, Industrial and Special Clases 
- ee a Oe eA TION . 
xper vice on Domestic, 

Semi-Tropical Gaeea ane 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK City 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employees 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 














| 
| T. J. McCOMB 


CONSULTING ACTUARY 


Col 











LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union N 
mobile-Hartford § National Hartford 
American Equitable U.S Fire Ind 
Fidelity-Phenix Stuyvesant 
Insurance 


' Automobile Insurance 
| State Pa. BROKERS’ LINES SOLICITED 


JULIAN C. HARVEY, F.A.I.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ S&T. LOUIS, MO. 




















JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate Actuary 


322 HURT BLDG. ATLANTA, GA. 


i 
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4 Bidg., OKLAHOMA CITY, OKLA, 
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F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE_BOURSE PHILADELPHI, 




















Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, PF. A. 8. 
EDWARD B. FACKLER, PF. A. 8. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
50 BROAD STREET NEW YORK 


A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bidg., WACO, TEXAS 











FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


Insurance Exchange Bldg., Sulte'948-949 
DES MOINES, IOWA 








MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 








Conservation Specialists 


THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’’ 


10 So. La. Salle St. Chicago, Ill. 
References Covering Past 23 Years 








ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Bullding 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 





29 South La Salle St., Chicago 














Consulting Engineers 


—e 











Joseph H. Woodward j Richard Fondiller 
Harwood E. an 


WOODWARD, FONDILLER and RYAN 
CONSULTING ACTUARIES 


Examinations and Audits in 
all Branches of Insurance. 


75 Fulton Street, New York 








W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 











FREDERICK A. WALDRON 
CONSULTING ENGINEER 
Designer of 


HOME OFFICE BUILDINGS 


Full Architectural and Engineering 
Services Available 





37 WALL ST. Tel. HANOVER 6718 NEW YORK CITY. 
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Life Ins 
vice Agi 
Albion, 
Lyon. 
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=i WESTERN UNION LIFE 


Licensed in Connecticut, Califor- 


nia, 











Iowa, Idaho, Kansas, Minnesota, 
Missouri, Montana, Nevada, New 
Jersey, North Dakota, Ohio, Ore- 
gon, 
Utah, Washington and Wyoming. 


Colorado, Indiana, Illinois, 


Pennsylvania. South Dakota, 


TRUE UNCAPHER 
Vice-Pres. and Gen. Mer. 











Alfred K. Webster Appointed 

LA, The Zurich General Accident and Liability 

— Insurance Company, through the Insurance 
f Service Agency, its general agents at Albion, 

——— § s : ss - 

N. Y. has appointed Alfred K. Webster as 

local agent for Albion. Mr. Webster is just 

entering the casualty business. He has an ex- 

tensive acquaintance in Western New York and 

















nts has for some years been a very successful pro- 

HI, ducer of life insurance for the John Hancock 

| Life Insurance Company. The Insurance Ser- 
vice Agency at Albion is the largest agency in 

— Albion, and is conducted by Mrs. Mabel R. 
Lyon. 

lor — 

Statisticians 

SEE 

ding 

oe STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overload work. Expert comp- 























JA. - 
nests tometer operators on short notice. 
eats FENWAY COMPANY, INC. 
| Whitehall 20 Vesey Street 
7796 New York 
1ce ‘ 
0 
— Underwriters 
== || Statistical Bureau, Inc. 
We render complete statistical service 
and relieve you of the pressure of annual 
it statement filing. 


We are also equipped to prepare can- 
cellation and reinsurance schedules, or 

ndle any job where the use of tabulat- 
ng machines or comptometers is de- 
~) sirable, 











a Phone: JOHN 1090 
™ 50 John St. New York City 
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The Honorable Joseph Button, Virginia Com- 
missioner of Insurance, has been elected presi- 
dent of the Henrico County Chapter of the 
Virginia Military Institute Bill. 

Frank P. Manly, president of the Indian- 
apolis Life Insurance Company, a Democrat, 
has been appointed by Mayor Lew Shank to 
the board of park commissioners, to succeed 
Mrs. Sarah Shank, wife of the mayor, who had 
been a Democratic member of the board from 
the beginning of the mayor’s present term of 
office in January, 1922, until her death, Febru- 
ary I. The mayor said he had selected Mr. 
Manly to take Mrs. Shank’s place on the board 
because Mr. Manly would carry out the poli- 
cies of the board advocated by Mrs. Shank for 
extension of playground facilities in Indian- 
apolis; for giving official co-operation in the 
movement to establish Butler College on its new 
site at Fairview Park and for building the 
Kessler boulevard, that will extend from the 
Crawfordsville road to Fort Benjamin Harri- 
son. 

W. A. Miller, publicity manager of the Nor- 
wich Union Indemnity Companv and Phoenix 
Indemnity Company, has entered the Extension 
Department of Columbia University and will 
devote Tuesday and Friday evenings in experi- 
mental psychology and laboratory work under 
Dr. J. L. Holmes. Mr. Miller has found 
psychology to be an important factor to his 
creative work in advertising and publicity. He 
has formerly studied under the late notable 
psychologist Hugo Munsterberg at Harvard 
University and under Dr. John B. Watson, 
once consulting physician and ‘psychologist of 
the Johns Hopkins University, who has now 
become a prominent New York advertising 
specialist and consultant. 

President T. J. Falvey of the Massachusetts 
Bonding and Insurance Company left last week 
with Mrs. Falvey for a trip through the Panama 
Canal to Los Angeles. This is the first vacation 
President Falvey has had since the organiza- 
tion of his company over sixteen years ago. 
On his way back, overland, he will visit some 
of the company’s agencies. 

Henry Swift Ives, secretary of the Casualty 
Information Clearing House, Chicago, is the 
author of an article appearing in the current 
issue of the Credit Monthly. Mr. Ives writes 
to the title, “Insurance Specialties and Credit.” 
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Charles G. Taylor, Jr., vice-president and 
actuary of the Atlantic Life of Richmond, is 
at his office again after a slight illness. 

O. L. Holland, who recently severed his con- 
nections with the Commercial Life Insurance 
Company of Kansas City, Mo., and who was 
formerly connected with the Commonwealth 
Life Insurance Company of Omaha, has taken 
the State of Missouri for the North American 
National Life Insurance Company of Omaha, 
Neb., with headquarters at 1111 Gloyd build- 
ing, Kansas City, Mo. 

Charles Jerome Edwards, manager of the 
Brooklyn agency of the Equitable Life As- 
surance Society, with several branch agencies 
in Manhattan and Brooklyn, sailed on the SS. 
“Duilio” of the Italian Line on Saturday, the 
16th, en route for Algiers. At Algiers he will 
charter a motor car and spend a month or more 
visiting the various sections of Northern Africa, 
crossing the Atlan mountain range three times, 
visiting the old Roman cities which are probably 
the most extensive Roman ruins extant, one of 
which is Timgad and another at Dougga, and 
also the colossal amphitheatre at El Djon in 
Southern Tunisia, which is said to rival the 
Colosseum in Rome. His trip will wind up by 
a sojourn of two weeks in Sicily, returning to 
New York on the “Duilio” the last of April, 
in order to be present at the anniversary meet- 
ing of President William A. Day, with the gen- 
eral agents, at Atiantic City, early in May. 

Thomas F. Lawrence, vice-president of the 
Missouri State Life Insurance Company and 
the driving force behind its agency organiza- 
tion, celebrated his birthday on February 16. 
He was forty-seven years young, having first 
seen the light of day in Hartford, Conn., on 
February 16, 1887. Born in such surroundings 
it was natural for Mr. Lawrence to turn to- 
ward insurance. He was educated in the public- 
school of Hartford and Yale University from 
which he graduated in 1899. His many friends 
remembered the occasion and he was _ the 
recipient of many messages of congratulation. 


Metropolitan Life’s Canadian Office 


A Canadian head office is to be established at 
Ottawa by the Metropolitan Life of New 
York, in charge of a resident vice-president 
and with a full equipment for the transaction 
of all business in Canada. 

This will give the Metropolitan unsurpassed 
facilities in that field. 
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The Steadying hand in 
NATIONAL progress 


Every project vital to the life of the 
nation is dependent upon Insurance. The 
business of protection has become a 
great national force, no less than that of 
the railroads and banking systems, by 
enabling other industries to forge ahead 
despite the menaces that would stagnate 
their growth. 


Through its vast operations, the L. & L. 
& G. forms an important part of this 
industrial background. Its steadying 
influence is felt, for example, amidst the 
throb and bustle of many great mines 
throughout the country. Its stability 
has won particular recognition for the 
L. & L. & G. among men whose task it is 
to unearth power for the work of the 
nation. 
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Wilmer L. Moore, President Robert F. Moore, Secretary 


TEXAS -~ TENNESSEE 
WANTED GENERAL AGENTS. We are prepared to give 
attractive general agents’ contracts in the above States to 
men of experience, proven success, character and some financial 
worth, possessing executive ability and energized initiative. 


Wilfred S. McLeod, Agency Manager. 


The Southern States Life Insurance Company 
Atlanta, Ga. 














Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTo. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Charles D, Hilles, Resident Mgr. for N.Y. State 120 William Street, N.Y. 

















CHICAGO OFFICE 
Insurance Exchange 





NOW READY! 
Appraisers and Adjusters Handbook 


By William Arthur 


Here is a brand new 1924 handbook of valuations of building costs. No 
special agent, local agent, inspector, counter man, or adjuster can afford 
to be without it. Absolutely up-to-date! Order now! 


Price $5.00 per copy 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 


Selling Agents 
NEW YORK 
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Co-operation With Brokers Along a New Line 


By Jonn A. CocHrRAne, Vice-President, National 


The development of forgery bond insurance 
forms one of the most interesting chapters in 
the history of risk underwriting in the United 
States. The astonishing growth of this phase 
of the business is due to the realization on the 
part of the public of the need for dependable 
fnancial protection against the criminals who 
forse and alter checks, and to the efforts of 
surety Companies in seeking new methods of 
serving their policyhoiders. With an 
ciation of the growing market for the sale of 


appre- 


forgery bonds, came the necessity for devising 
ways and means of bringing this service to the 
public in the most exped'tious and least costly 
manner. We tried this through the regular 
insurance agent, handling many lines of cover- 
age and having only a general knowledge of 
any particular branch, but without any ercat 
success, he did the 
specialized training and equipment required fo 


In most cases not have 
the proper placing of forgery bonds and was 
often unwilling to neglect other avenues of in- 
come for time as 
familiarize himself with the theory and prac- 
tice of forgery bond selling. 


such was necessary to 


Tue Metuop Usep 

Thus it was that the forgery bond depart- 
ment of the National Surety Company seught 
an untried method of volume production. T 
say that the method was untried, but by that 
I mean only in so far as the insurance world 
Was concerned. It had been successfully em- 
ployed in more than one commercial industry 
and was thoroughly proved. The method re- 
Terred to is that of specialized selling with the 
ultimate aim of volume production, so cutting 


Surety Company 


down the overhead cost of business getting and 
enabling the delivery of an article or commod- 
ity at a fair and reasonable price. From the 
standpoint of a forgery insurance executive, 
the most important point of contact with the 
public is, in the majority of cases, the broker. 
The broker is the man who is, so to speak, in 
the and to 
obtain the best results for any system of devel- 
oping check alteration and forgery insurance 


control of purchasing clientele, 


it should, first, be such as to bring about close 
co-operation between the agent and the broker 
and, second, should be of sufficient monetary 





Mr. ‘Cochrane, as managing head of 
the forgery bond department of the Na- 
tional Surety Company, is largely re- 
sponsible for the success of the com- 
efforts in marketing forgery 
bonds. In this article, written especially 
for Tue Spectator, he the 
methods used and the results obtained.— 


NOTE. 


pany’s 
describes 


I-pIToR’sS 











benefit to the latter to enlist his willing sup- 
port. With this idea in mind, the forgery bond 
department of the National Surety Company 
evolved its plan of campaign and now, after 
many months of operations in the field, is more 
than content to stand by the record of its ac- 
complishments. 


GENESIS OF THE PLAN 


Many of our brokerage firms who are most 
successful to-day, date back to the years when 
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upon property, and burglary 
coverage upon safes and their contents, were 
almost the only lines an insurance broker could 
supply for his clients. Most of the prospective 
policyholders that the broker secured demanded 
fire insurance first and then the broker, as an 
added service, induced them to take out vari- 
ous other lines, thus building up a multiple- 
line Naturally there emanated the 
determination to serve clients in all lines so as 
to prevent others in the insurance fraternity 
getting a foothold the broker’s 
clientele. But, with the growth and develop- 
ment of various new forms of coverage (until 
there are literally hundreds of different types of 
insurance protection to be sold), it became a 


fire insurance 


business. 


from with 


physical impossibility for any one man to so 
familiarize himself with all the lines as to be 
able to sell them all intelligently. In other 
words, insurance had grown from the single 
small shop, handling two or three lines (where 
each clerk could have his own special customers 
and could take them all over to the store to 
make their selections), to the status of a com- 
posite modern department store, where it is 
neither possible nor desirable for the same 
clerk to attempt to satisfy the needs of an in- 
dividual client in all divisions. Insurance thus 
hegan developing special lines which required 
a_ considerable any 
chosen coverage to enable it to be sold prop- 


technical knowledge of 
erly and with a discrimination which would 
cut down the loss ratio. Some of the larger 
brokerage houses met this condition by estab- 
lishing new branches and deputizing some of 
their younger clerks to make an intensive study 
of the new lines. But even this did not always 
operate satisfactorily. Too often these men 
had an insufficient. amount of data to work 
with and did not have the requisite close con- 
tact with others selling that specific form of 





protection to give them an even chance of suc- 
cess. 


Puttinc THeory INTO PRACTICE 


This, then, was the situation which con- 
fronted the forgery bond department of my 
company when it undertook the task of co- 
operation with insurance brokers in the sell- 
ing of insurance against forgery. We recog- 
nized the fact that most insurance brokers had 
too many other lines and had their time so 
taken up with serving their clients in the mat- 
ter of established coverages that they would 
not be able to sufficiently study the forgery 
bond proposition to sell it on a scale com- 
mensurate with the risks being run by their 
clients from the danger of forged and altered 
checks. Each local supervisor and manager, 
therefore, developed a force of highly-trained 
specialty salesmen instructed in the best ways 
of selling the forgery bond with the highest 
percentage of success. These men accom- 
plished their purpose because they were devot- 
ing their entire time to the study of the forgery 
bond, its stipulations and application, and were 
not diverting any portion of their attention to 
any other line of insurance. They were ex- 
clusively specialty salesmen, working on a com- 
mission basis only, dependent upon each day’s 
production for their income and, for that 
reason, accustomed to success in the sale of 
this particular bond. The local managers first 
persuaded these men to consent to accept a re- 
duction of commission in consideration of the 
help it would be to them to have the intro- 
duction from the broker to his own clients. 
Securing enough men, who were willing to 
accede to this arrangement, to make a start, 
the supervisors next put the proposition be- 
fore certain brokerage houses. The brokers 
were shown how their other lines took such 
a large portion of their time that it was im- 
possible for them to give the necessary thought 
and attention to the marketing of a specialty 
like the forgery bond. Examples were cited 
to prove that wherever the broker attempted to 
sell this special coverage direct, the result was 
that fewer clients were bonded than should 
have been the case, and that the bonds were 
generally for much smaller amounts than were 
needed to adequately protect the bank balances 
of the policyholders. 


SATISFACTORY RESULTS OBTAINED 


Most brokers have been quite ready to see 
and recognize the logic of the position and to 
agree to accept the reduced amount of com- 
mission (or else pay the specialty salesmen out 
of their own commissions), in order to get a 
greater volume of business on their books. In 
actual practice it has been demonstrated that 
the brokers who have embraced this plan have 
secured more substantial profits on the in- 
creased volume at less commission. The 
method has also operated to the advantage of 
the specialty salesmen, as the broker’s introduc- 
tions have enabled him to save time, interview 
more people, and close a larger percentage of 
cases. The interests of both parties to the 
agreement are thus best served. It is nothing 
new or original. It is exactly the same plan 
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by which most specialties are now marketed 
through stores and local distributors. Take 
vacuum cleaners, electrical appliances, kitchen 
cabinets, etc., as examples. The department 
stores first attempted to handle these goods 
simply as merchandise and to purvey them 
through regular channels. “We have the 
organization to sell other things, why not 
these?” they said. But they soon found out 
that a different kind of selling was necessary 
to move a specialty in any quantity. So they 
cut down their rate of commission very mate- 
rially and the factories arranged to send their 
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own specialty men, trained at the manufactur. 
ing plant and responsible to them, into these 
stores to sell the products. The result has 
been that the stores have made much more 
money with a small rate of commission than 
they previously took in under a higher over. 
head charge. That is what this department 
has done with the sale of the forgery bond— 
adapted the specialty selling plan of co-opera. 
tion and bigger business at a lower rate of 
commission-—and I must say that wherever it 
has been granted a fair trial it has worked 
wonderfully well. 


An Experience With a Hot-Air Pipeless Furnace 


By Wa ter H. Hott, Inspector 


These furnaces, which are recognized and 
approved as practical heating plants, with little 
or no hazards attached to their installation or 
operation, can become a menace to the dwelling 
house and create a serious fire hazard, if the 
user should attempt (as the writer did) to 
overcome the excessive dust which is created. 

This dust is emittéd through the hot-air reg- 
ister and carried into the various rooms with 
the hot air. To the tidy housekeeper trying to 
keep the home clean this is both annoying and 
discouraging. To overcome this dust annoy- 
ance, the writer was advised by what he con- 
sidered competent authority to secure a very 
fine mesh screen cloth and insert it under the 
hot air register near the floor level to prevent 
the dust from escaping into the rooms. This 
worked beautifully for three or four weeks and 
the premises were practically devoid of dust. 
Then the trouble began. 

The first evidence of impending trouble was 
a series of hard knocks which were attributed 
to the large pieces of coal bursting in the fire 
pot. These knocks became louder and more 
frequent especially when the furnace was quite 
filled with coal. 

At midnight there was a terrific explosion 
which rocked the house and awoke the family. 
Bright ffames were noticed in the outer jacket 


or cold air intake of the furnace and the entire 
furnace, including the metal jacket and floor 
register (which is normally cold) was so hot 
that one could not touch it. The furnace 
fire was immediately dumped and the furnace 
allowed to cool, after which an investigation 
was made. It was found that the fine mesh 
screen cloth inserted under the hot air register 
had become clogged with the dust, thereby pre- 
venting the proper discharge of the hot air 
through the register and banking up the hot 
air in the chamber over the fire pot. This 
caused the numerous small explosions and the 
undue heating of the walls of the metal cold 
air intake jacket. In the bottom of this jacket 
were found some chips, shavings and sawdust 
which must have fallen there when the floor 
opening was made for the register. These be- 
came ignited and caused the flames in the outer 
jacket of the furnace. 

It is advisable therefore to caution those who 
use this type of furnace to disregard any ad- 
vice relative to overcoming the dust, and un- 
der no circumstances to retard the discharge 
of the hot air through the register. When fur- 
naces are installed care should be exercised that 
extraneous matter, such as sawdust or chips 
is not allowed to fall into the outer jacket or 
cold air intake box. 


A Successful Small-Town Fire Prevention 
Campaign in Missouri 


Poplar Bluff, Mo., made a week of it last 
week, the big program starting in a measure 
on Monday, February 18, with the delivery 
of the home inspection blanks to every school 
child in the city under the supervision of Pro- 
fessor George S. Boswick, superintendent of 
schools, and a member of the agents’ commit- 
tee. 

On February 19 the Kiwanis Club was ad- 
dressed at noon by John Herd. The following 
day the school home inspection blanks were 
collected and classified by the committee ap- 
pointed by the local agents’ association. There 
were also a number of addresses in the schools, 
including the high school, the Central (junior 
high) School and the Wheatley Colored School. 
Harry K. Rodgers put on his fire clown act for 
the benefit of the negro children at 1 p. m. 

On the morning of February 20 the fieldmen 
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and inspectors were assigned to their districts 
by Ora Price, chairman of the assignment 
committee and the inspection of mercantile and 
public buildings got under way. 

At 9.15 a. m. on February 21 Harry K. 
Rodgers met the children of the Williamson, 
Kennedy, West End and Catholic schools in 
the high school auditorium and at 10 a. m. the 
students of the Mark Twain and East Side 
schools. Special movies on fire prevention were 
shown to the children, while Mr. Rodgers re 
peated his famous fire clown act. 

At noon Mr. Vernon spoke before the Cham- 
ber of Commerce. At 8 p. m. the finale of the 
campaign was staged, this being a big mass 
meeting of the school children of the city at 
which the reports of the home inspections were 
read and the prizes awarded to the successful 
children. 
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THE MAKING OF THE 






FIRE INSURANCE RATE 


Edward P. Hardy, f3si stant Manager, New York Hire Jusurance Exchanges 
Fifteenth Article 
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The Year 1849 and the Fire of 1845 


Hazarp B 

This class added 10 cents to the building for the contents 
rate and also to the rate of the building. This charge we 
would take to be an additional charge to that provided for in 
the A group. In other words, to obtain the rate of the con- 
tents in the A group, 20 cents was added to the building rate 
and the building itself was increased 10 cents. The items 
whose rate was thus determined are the following: China, or 
earthern or glass ware, or plateglass in boxes, crates or casks ; 
Cotton in bales; Coffee; Flour; Fire-crackers, in packages; 
Flax, in bales; Grocers; Hat-finishers (without the use of 
fire-heat, except for heating their irons); Hay pressed in 
bundles; Hemp, in bales; Indigo; India rubber goods; Man- 
illa grass, in bales; Oils; Paints ground in oil; Paper-hangings ; 
Rags in packages; Rice; Sail makers ; 
Spices; Spirituous liquors; Sulphur; Segars; Segar makers; 
Tallow ; Threshed grain; Victualling shops; 
Wine in casks ; Wine dealers’ stock not including wine in glass, 
unpacked ; Wine, in glass, in packages. 


Paper in reams ; Potash; 


Taverns; Teas; 


Extra Hazarpous 

The presence in a building of any of the goods mentioned 
in this list subjected both building and contents to additional 
charge of 20 cents except when there was a star prefixed to 
the item, in which case the charge did not apply to the build- 
ing. Running over the list it is difficult to understand why 
cabinet ware did not affect the building rate. One could under- 
stand why a book seller’s stock did not, because there the 
susceptibility to damage would be the prominent thought, but 
perhaps the experience of those days justified the list. It is not 
necessary to repeat this list entire, but the first item from each 
letter of the alphabet, so far as it appears is given: Acids, 
inflammable; Basket bleachers or makers; Cabinet makers’ 
stock; Essential oils; Flax, unpacked; Gun makers or smiths; 
Hemp, unpacked; Lamp manufactories; Milliners’ 
Needles and fish hooks; Optical, mathematical, and musical 
instrument makers’ and perfumers’ stock; Painters’ stock; 
Rag stores; Saltpetre; Tar; Upholstery manufacturing; Var- 
nish; Watchmakers’ stock and tools. 


stock ; 


SPECIALLY HAzARDOUS 

These classes of business, largely manufacturing, were 
deemed so hazardous that they early acquired the title of 
specially hazardous. The minimum charge appears to have 
been 50 cents to both building and contents, and if there 
Were any special hazards not enumerated in this list they 
should be charged in addition to the building rate anywhere 
from $1.00 to $4.00, according to the judgment of the under- 
writer. F ollowing again the alphabetical selection we find the 
following: Bakers, cabinet makers, distillers, fire work makers, 
gas makers or sellers, hat manufactories, ink makers, lamp- 
black manufacturers, mahogany yards, malt houses, oil boiling 


$1.10, $1.25, and $1.50. 





houses, packing buildings and yards rectifiers of liquors, sash 
makers, tallow melters and chandlers, wool mills. 

At the foot of this list it is interesting to find a reference 
to a phrase that is now imbedded in the business. The con- 
cluding paragraph reads as follows: “And generally all mills, 
and manufacturing establishments, and all trades and occu- 
pations requiring the use of fire heat, not before enumerated.” 
The phrase “‘fire heat” is one which is accented and it is inter- 
esting to note this recognition of the peculiar danger applying 
to those businesses or processes which used fire heat, meaning, 
of course, the open flame in some form or other. 

Then follows an arrangement called a table of minimum 
rates in which all the different businesses which have been 
previously classified under different headings are arranged 
in alphabetical order. This list embraces 188 items and may 
be compared with the something over 1,200 in the Universal 
Mercantile Schedule in its completed first edition of 1903. 
There is contained in this list one or two rules which may be 
noted: for instance, a jeweler’s stock added 20 cents to the 
building rate, and beneath this is a note to the effect that if 
contained in a substantial iron safe 15 cents less would be 
charged than if not thus contained, but the rate must not fall 
below the rate chargeable to the building containing it. This 
provision that the contents shall always be at least as high if 
not higher than the building was thus early recognized. 

Again, under the item for a painter’s stock there is a note to 
the effect that sign, ornamental, and portrait painters were 
permitted without additional charge provided that they did 
not keep more than one gallon of spirits of turpentine. 


TERM RULE 
The term rule was developed up to a period of seven 
years. 
The following deductions, on the amount of premiums, 
may be made on insurance effected for a longer period than 
one year: 
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Suort RATE TABLE 
The short rate table was given month by month from the 
first to the eleventh, and agrees with the charges now commonly 
in force for those periods of time. But on the following page 
there is set forth in tabulated form the charge to be made for 
one month up to eleven months and with a rate from 35 cents 
up to $1.00, there being increases of 5 cents; and then for 
The interesting thing about this tabu- 
lated statement is that it does not seem to agree with the 
short rate rule set forth on the preceding page. 
Taking the rate of $1.00 it agrees up to and including a six 
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months’ period; that is, 20 per cent for one month, 
cent for two months, up to 70 per cent for six months; after 
that it departs and the following are stated to be the proper 


rates to be charged: 


30 per 
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In leaving this pamphlet we would again call attention to 
the fact that it was prepared for a large part of the country. 
Certain cities were excepted, being handled undoubtedly by local 
conditions, but it represents in general the charges which 
were made for fire insurance throughout the country in the 
cities and towns other than the excepted ones, where there 
was some semblance of a fire department. The simplicity of 
the whole thing is striking and apparently the business of fire 
insurance 75 years ago could be conducted with these compara- 

tively simple rules, rating systems, and practices. 

RATES IN THE City oF PirrspurRGH IN 1854 
One of the most interesting broadsides that has come to 
notice was the one which set forth the standards and premiums 
in the City of Pittsburgh in 1854. It is a single sheet about 
16 inches by 20 inches and all the information is printed on 
one side. This is of such large historic interest, especially 
for the period in question, that it is reproduced complete. It 
reads as follows: 
FIRE INSURANCE 
ScaLE oF MrntimumM Premiums 
Adopted by the Board of Underwriters, November 15th, 1854 

(All Fire Premiums must be = upon entry of the Risk, in Cash. 
| Additional charge for Sky Lights on Main B uildings, ( (when not 
on one story offices in rear of main buildings), 

building and contents, 10 cents. 


| = ; for openings over other Stores, 25 per cent. 
OBSERVE - additional on highest rates, for each wall 
crossed. 


of using Camphene or “Burning 
Fluids,” 25 cents additional to card rates. 

“on Buildings and Stock in Diamond Alley, 
10 cents to Market Street rates. 


for privilege 


-Brick, Stone or Metal Buildings, Iron, Tin, Gravel 
or Composition Roofs, and Fire Walls. 

—Brick, Stone or Metal Buildings, with Shingle Roof, 
Fire Walls, or Fire Proof Roofs, no Fire Walls. 

—Brick, Stone or Metal Buildings, Shingle Roof, 
and no Fire Wall. 

in the Fire Department for less than one dollar. 


{Ist CLASS.— 
2nd CLASS. 
CLASSIFI- { 
CATION = |3rd CLASS.— 
| 


No premium extended 


GENERAL RISKS 
Cass 
Vo. Zz Vo 2 No. 3 Wooden 
— on Water, Wood, Penn, Libert 
Smithfield, and East of Grant Street. 65 75 .90 $11% to $2 
Buil De rs on Water, Wood, Penn, Libert 
Smithfield, and east of Grant street, 
skylights. has ets ick 19 85 1.00 
Contents of s same—no o sky igh its SO .90 1.00 $2o0r $3 
«  « — with sky-lights. . 90 1.00 1.10 
3uildings on Market Street, and west 
Market Street. . ne oi 2 ; 70 75 ~1.200 
. with sky i ot SO .85 1.10 
Contents of same —no sky lights... 90°. 1:00 = 115 
Pa es with sky -lights.... 1200: P10 225 
SPECIAL RISKS x 
Buildings occupied as W holesale Drug and "Te 
Looking Glass Stores..... ate eee 1 1E5De “Paz 
3uildings occupied as Li iquor Stores and Res- 
taurants.... sabres Dee S825 50 
3rick Hotel Buildings ‘and Contents Ba cs holt 1:00. 1.25. 1:50 
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Churches and School Houses............... 

Brick Dwellings . is 
with connected 
other roofs.. 


shingle or{ 


when more than two ‘houses, 
5 cts. ea. additional, 
Contents of same. oe 100, | 


Contents of Brick Dwellings, ‘Nos. land 2... 
Wooden Dwellings (and contents) alone, or 
surrounded by brick........ 
: . “ when surround led by wooden 
3uildings occupied as Printing Offices....... 


STocK AND FIxTURES: 


Buildings used as Printing Offices Reo 
Auction Stocks and Millinery Goods........ 
Cotton Factories and Contents 

MV OUMGIIOS 6. oe crafts) os aoreea sy 

Rolling Mills......... 25 
Buildings occupied by workers in Wood and 

Contents..... 

Canal Warehouses and conten nc 
Machine Shops. 22... » «.: 114 to 3. 


Glass Manufactories....... 
Soda Ash Factories . neers 


eae we Axe Factories, and workers in 
small Iron and Wood... ae 

Lumber Yards (valued policy)... 2.00 

3reweries and Contents, and Malt Houses and 
Contents. 


Bakeries, with Stea am ‘E ngine 
without « : 
Buildings occupied as Feed Stores, a 
tents of Hay and Prov..... 
Lead Factories and Contents 
The above rates to be operative in 


“ 


nd eons 
nd con 


SPECIAL RISKS 
Paint Shops and Contents... 
Livery Stables..... 
‘Tallow Chandlers ( (with L 
‘Tinners and Coppersmiths, 
nishing Goods. eee 
30at Store Stocks. Baber watrs ara) 
Stocks Rope DTONES«, o5 so oe 
3rush Manuf facturer Ww 
Goods a ee ee 
Millinery Goods... 
Lithographers... .. 
Paper Hangings.... 
Saddlery and Harness... . 
Camphene and Burning | 
Building. 
Plumbers, 
alone. 
“ with steam. fee 
Cigar Stores and Tobacco Factories .. 
Plate rs (in store) same as Hardware 
RTECS a) acm atelercce. 5, x 5 
with privile 


Lard Oil). 


and House Fur- 


th Fancy 


luids, and 


with Gas Fj ttings 


Book S nN 
Iurniture Stores, 
nishing , 
Iron Hollow- -ware 
chandise rates 
Furniture, no varnishing 
Daguerrean Rooms. 
Hatters and Furriers 
1 i i ol ee 
Retail “ed 
Carpeting : 
Green G lass are, packed 
Upholstery and B sidan 
Groceries, poems Rectifying .\y 
TAGS 6 ced 
Clothing Stores in any part of the cities 
Merchant Tailors, Retail Dry 
Goods. sine : 
Merchant Tailors, 
Goods. - Bs te 
“Toys, Fancy Articles, Variety, 
fectionery and Jewelry - 
“ Prescription Drug Stores. . 
“ Wholesale Drug and Looki 
RORES sa Uada ser cvcck eens 


ve of var- 


and Stove Mer- 
2.00 
indise 


-Merc hz 


rates, 


“Mer archi andise 


pa- 


Sami 


Retail Dry 


Same as 


C N- 


Glass 
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.60 


50 


.60 


.00 
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1.50 1.50 2.00 2.50 

2.50 2.50 3.00 4.00 

2.50 2.50 3:00 3.50 

2 £5. 2 2.50 
) 1.10 125 
20 125 1.50 
1.50 1.50 yey 5. 
1.50 1.50 1.745 

L230) 1.00 

E25 LZ 1.50 
1.00 1.00 1.25 
5.00 5.00 5.00 
L350 1-50 ey is: 
| Pe es Lo 1.25 
1.50 1.50 1.50 
1.50 1.50 Lao 
1.15 al 2 125 
1.25 L 2 1.50 
1.25 1.25 ars 
1.00 1.00 1.25 
20 L235 1.50 
15 1-25 1.50 
OO 2.00 2 2p 
1.25 }.25 1.38 
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February 25, 1924 


REVIEWS YEAR 


President J. B. Levison, of Firemans 
Fund, in Company Publication 


WESTERN SITUATION CALLED 
SERIOUS 


Last Year First Good One for Companies 
—Beginning of Inflation 


J. B. Levison, president of the Firemans 
Fund Insurance Company, San [rancisco, has 
written his annual review of the events of 
the past year as they relate to insurance. This 
was published in the current issue of the Fire- 
mans Fund Record and follows in toto: 


With the close of the year 1923 the insurance 
business of the United States, in common with 
practically all other lines, appears to have re- 
turned to a condition more nearly normal than 
in any year since the outbreak of the war. 

During the war period and for several years 
following the armistice the inevitable inflation 
had a very marked effect upon the insurance 
business. 

In 1920 came the crash incidental to the 
period of deflation with its consequences upon 
the affairs of every important insurance com- 
pany in the United States, again demonstrat- 
ing how closely the conditions of business, gen- 
erally, are reflected in the insurance business. 
1922, it will be recollected, was very disap- 
pointing in that the looked-for improvement did 
not materialize: 1923, however, saw a detinite 
upward move in which the insurance business 
participated, with the result that the companies, 
broadly speaking, show an increase in fire pre- 
miums ranging from 10 per cent to T5 per cent 
and a reasonably satisfactory loss ratio. The 
absence of serious conflagrations was again 
marked: in fact, the only fire of any propor- 
tions being that at Berkeley, Calif... which 
hardly assumed the dimensions of a conflagra- 
tion, as practically nothing but dwellings were 
involved. On the other hand, the increase in 
premiums has brought about an increase in un- 
earned premium reserves, which, taken in con- 
nection with more or less depreciation in secu- 
rity values, means little, if any, increase in net 
surplus on the part of the majority of com- 
panies. 

On account of this increase in premiums and 
the further fact that costs have stood at about 
the same level, it will probably be found that 
expense ratios have been reduced as compared 
with recent years. 

The outstanding development of the year 
was the appearance of the Local Agents Asso- 
ciation, followed by the Insurance Commission- 
ers as interveners in an effort to compose ap- 
parently irreconcilable differences between the 
companies themselves which have brought about 
acondition fraught with possibilities it is hardly 
possible to exaggerate. ; 

In this review a vear ago the writer made 
the statement that the situation at that time, 
called for broadest and most unselfish con- 
sideration, adding the conviction that if the 
insurance executives of the country proved in- 
capable of meeting the various issues presented 
as they should be met, legislators and Com- 
Missioners would in all likelihood take the solu- 
tion out of their hands or at least make an 
etort to do so. This has materialized much 
more quickly than could have been thought 
likely at the time. 

_ The fire insurance business of the countr 
's undoubtedly facing a serious crisis, due 
further to what can he termed an unprece- 


dented desire for volume and the development 
(Continued on page 39) 
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FIRE AND CASUALTY SECTION 


Hail Insurance in Canada by United States, 
British and Canadian Insurance Companies 


from 1918 to 


The business of hail insurance, which in 
Canada is practically all transacted in Alberta, 
Saskatchewan and Manitoba, shows greater 


fluctuations in experience than any other class. 
lor example, in 1914 the general loss ratio 
to premium income was 39.7 per cent; in 1916 
it was 109.7 per cent; in 1918 it was 30.9 per 
cent, and in 1921 it was 107.9 per cent. 
lor the business of the year 1923 the aver- 


1922 Inclusive 


age loss ratio for the Provinces was approxi- 
The 
total premiums received by Dominion licensed 
companies in this class of business amounted 
to approximately $5,500,000. This amount does 
not include premiums received by Provincially 
licensed. It will be seen that the American 
companies wrote a noteworthy volume of busi- 


mately 95 per cent of premium written. 


ness during the year. 


AMERICAN COMPANIES 


Name of Company 


Aetna Insurance Co. . 
Bee Hail (Paris, France) 
Connecticut Fire Insurance Co 
Continental Insurance Co. of New York 
Federal Insurance Co............ 
Fidelity-Phenix Fire of New York. . 
Glens Falls Insurance Co. . 
Great American ot , 
Hartford Fire Insurance Co, Hartford 
Home Insurance Co. of New York 
Insurance Co. of North America 
Merchants Fire of New York 
National Union, Pittsburgh. . . 
Niagara Fire Insurance Co. 
Northwestern National... 

Phoenix Insurance Co. of Hartford 
Security Insurance Co. of New Haven 
Springfield Fire and Marine 

Sterling Fire Insurance Co. of Indiana 
Westchester Fire Insurance Co 


he ere NS rai a iaclera aus 





Rate of 
Losses Paid 
Year Net Losses Per Cent. 
Business Premiums Incurred of 
Commenced Received Premiums 
Received 
1921 $57,392 $33,948 59.1 
1920 339,228 190,447 56.1 
1918 693,440 404,511 58.3 
1919 563,960 366,678 65.1 
1919 248,225 169,492 68.9 
1919 445,897 280,821 62.9 
1918 713,625 438,117 61.4 
1918 408,300 176,734 43.2 
1918 2,518,186 1,472,365 58 .4 
1918 922,2 1,651,432 58.5 
1921 2,46 37,082 59 .4 
1919 292,836 247,607 84.5 
1921 101,827 50,137 49 .2 
1921 39,105 20,753 53.07 
1918-1919 216 Nil 
1920 486,174 300,638 
1922 36,709 12,100 
1921 57,392 43,164 
1921 45,646 38,586 
1918 693,441 404,509 





$10,626,267 $6,309,130 


59.3 


BRITISH COMPANIES 


Alliance Assurance Co., Ltd 
British Crown Assurance Co 
British Oak Insurance Co 

British Traders Insurance Co 

Car and General Insurance Corporation 
Eagle, Star and British Dominions 
Employer’s Liability 

Excess Insurance Co... 

General Accident Fire and Life 
London Guarantee and Accident 
National Provincial Insurance Co 
National Benefit Assurance Co 
Union Insurance Society of Canton 


CHRIS or icitaka cede uceies 


CANADIAN CoMPANIES 
¢ 


Acadia Fire Insurance Co 
British America Assurance Co 
Canada Security Assurance Co 
Canadian Indemnity Insurance Co 
Dominion Fire Insurance Co 
General Accident of Canada 
Occidental Fire Insurance Co 
Scottish Canadian.... 
Western Assurance Co 

Totals 

















1919 $523,680 $349,257 66.9 
191s 424,898 304,005 57 .9 
1922 124,408 50.8 
1919 406,106 243 59.6 
1919 844,635 4 51.6 
1919 438,001 167 ,369 48 .09 
1918 584,023 353,572 65.4 
1918 694,031 357,435 51.5 
1919 502,283 237,656 47.3 
1919 399,504 288,336 72.1 
1922 27,757 12,849 46.3 
1921 only 47,766 47,303 99 .03 
1919 © 433,699 214,561 49.4 
$5,460,792 $3,073,951 56.29 
19 1 $154,870 $84,482 54.5 
1918-1921 516,396 232,251 44.9 
1919 1,190,455 683,716 57.4 
1919 770,889 388,151 50.3 
1918-1921 333,169 243,785 73.1 
1919 97,523 49,540 50.8 
1921 60,265 31,166 51.7 
1921 48,409 23,680 48 .9 
1921 only 13,352 28,411 213.7 
$3,185,328 $1,765,182 55.4 


SUMMARY OF HAIL PREMIUMS AND LOSSES FROM 1914 TO 1922 


Note 


“Around the Globe” 

“Around the Globe” is the title of a new 
house publication of the Globe Indemnity Com- 
pany, Newark. This little monthly is edited 
by Arthur Neugebauer “for the benefit of the 
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1921 and 1922 premiums are on a written basis. 


value to agents. 


Net 
Companies Premiums Losses Per Cent. 
Received Incurred 











5 $242,258 $96,254 39.7 

9 744,352 402,216 54.0 
15 1,430,866 1,570,033 109 .7 
15 3,035,895 1,390,269 45.8 
14 2,251,188 696,956 30.9 
27 2,712,776 1,798,926 66.3 
28 5,800,026 2,371,270 410.9 
3N *4,371,348 4,718,786 107 .9 
a7 *4 402,427 1,635,347 37.15 


company and its producers, to promote the best 


interest of both.” Its typography is excellent 
and it contains a number of timely articles of 
The publication will fill what 
is felt to be a definite need. 
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1824 One Hundredth Anniversary 1924 


United States Fire Insurance 
Company 


INCORPORATED 1824 


110 William Street, New York City 





Statement December Thirty-first, Nineteen Hundred Twenty-three 


ASSETS 
United States Government Bonds ... $4,050,150.00 


Other Bonds & Stocks.............. 10,035,445.00 
Loans on Bonds & Mortgages....... 1,179,550.00 
Cogn ot Deposit... . . 22. cc cese, 1,364,285.04 
Premiums in Course of Collection.... 1,723,278.37 
Bills Receivable................... 137,343.46 
Bmbereet Accried .. ..... 6 cieesavsess, 89,119.89 
Reinsurance Due.................. 45,347.00 


$18,624,518.76 





LIABILITIES 


Unearned Premiums............... $9 680,283.47 
Losses in Process of Adjustment..... 1,744,668.00 
All Other Liabilities.............0.. 396,824.90 


‘lg i ¢ | $2,000,000.00 
NET SURPLUS..... 4 802,742.39 
SURPLUS TO POLICYHOLDERS. — 6,802,742.39 


$18,624,518.76 


oro <DCsVSzmMO YP 
oro <~ZTDCsA2zmQ- PY 


J. LESTER PARSONS, President 


RISKS WRITTEN 


Fire, Tornado, Automobile, Explosion, Riot & Civil 

Commotion, Sprinkler Leakage, Rain, Hail, Earthquake, 

Inland & Ocean Marine, Parcel Post, Use &! Occupancy, 
Rents, Leasehold. 











Thursday 


The Appraisers’ and Adjusters’ Handbook 

The Appraisers’ and Adjusters’ Handbook, 
by William Arthur, has recently been published, 
This new book contains the year of ¢op. 
struction on all figures given so that by using 
the index figures of the United States Bureay 
of Labor, the original cost of construction can 
be estimated and also the value in any given 
year. 

The book is divided into two parts. Part ] 
deals iargely with general principles, square ang 
cubic foot costs, percentages of various kinds 
of work, comparisons and approximate estimat- 
ing. It is shown that physical valuation may 
so be affected by allowances and by depreciation 
that it is not worth while to attempt mathe. 
matical accuracy on small items. 

Part II shows how detailed costs may be 
found. The tables were especially developed 
for this book and for quick reference for any 
wage at any rate of labor per hour. Brick. 
work, for example, is tabulated at from thirty 
bricks laid per hour to 390 and wages at from 
50 cents to $1.40. The tables are made so as 
to be permanently valuable. 

Mr. Arthur, the author of this book, has had 
a wide experience in appraisal work, more re- 
cently in connection with various State tax de- 
partments. During 1921 and 1922 he appraised 
over $50,000,000 worth of Omaha buildings for 
taxation purposes. 

The Spectator Company, New York, are sell- 
ing agents for this book, which sells at $5 per 
copy. 


Hail Rate Situation Complicated in Kansas 

TopeKA, KANn., February 25.—The St. Paul 
Fire and Marine Insurance Company of St. 
Paul, one of the companies writing the largest 
line of hail insurance in Kansas, has kicked 
over the hail rate filings of the stock com- 
panies. The St. Paul has filed a schedule of 
its own, adhering to the standard hail rates but 
removing the clause relating to the interest 
charge on notes for hail premiums. 

3y the terms of the filing of the stock com- 
panies farmers who have notes for the hail 
premiums were to be charged 6 ner cent inter- 
est. The St. Paul schedule provides that no 
interest charge for premium notes shall be 
charged unless the notes are not paid on 
maturity, when a 10 per cent charge is to be 
made. 

The Kansas Insurance Department has not 
determined whether or not it will authorize the 
St. Paul schedule to go into effect. The in- 
terest question on premium notes has been at 
important one in the past and has brought 
many complaints of discrimination. It may 
be that the department will refuse to permit the 
abrogation of the interest clause by the St. 
Paul to go into effect because of the charge 
of discrimination in that the man who pays 
cash is not given the same treatment as the 
man who gives his note for his hail premium. 

Much of the hail business in Kansas has 
always been written upon a note basis. The 
business is usually written early in the spring 
and at a time when the farmers are sorely 
pressed for cash. 
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Reviews Year 
(Continued from paye 37) 

and aggressiveness of groups under a single 
management, more powerful than could have 
been dreamed of a few years ago. ; 

All of this appears to be particularly untfor- 
tunate at a time when the prosperity of the 
United States, which authorities all agree will 
in all probability continue along normal, safe 
lines, means naturally increased business, 
oreater strength, and reasonable prolits in 
which all well-managed companies are almost 
certain to participate. 

While the fire loss waste has not been mate- 
rially reduced, the constant agitation on the 
part of fire underwriters through the National 
Board and kindred organizations, has undoubt- 
edly had its effect and must in the end bring 
about an awakening on the part of the Amer- 
ican people to the seriousness of this question 
and an appreciation of its importance as a 
grave economic problem in which the entire 
nation is concerned. 

In the automobile business we again find a 
direct reflection of general conditions of busi- 
ness, with the result that the volume has mate- 
rially increased and the losses similarly de- 
creased. Here also we have an unsatisfactory 
condition in certain sections brought about by 
lack of harmony and co-operation on the part 
of company executives, which must inevitably 
lead to demoralization unless a proper spirit 
of compromise can be developed. 

The recent action of the National Conference 
in supporting the recommeadations of local 
conferences looking to reductions in rates and 
changes in policy conditions to meet local situa- 
tions, is encouraging as indicating an elasticity 
which is absolutely necessary in the interests 
of the business. 

The marvelous growth and development of 
the automobile industry has placed automobile 
insurance in the front rank, with the result 
that where a few years ago the difficulty was 
to arouse the interest of local agents, to-day 
the agents are competing for the business as 
keenly as for any other branch. As time goes 
on the method of conducting the business is be- 
coming more and more stabilized, thereby re- 
moving the difficulty and unsatisfactory condi- 
tions which previously existed. 

The marine business is the only branch which 
has not entirely recovered from the results of 
the war, due in a large measure to the fact 
that foreign trade and shipping have not come 
back to normal; nor can this be reasonably ex- 
pected until conditions in [Europe have been 
improved and foreign currencies stabilized. 
With the number of companies now engaged 
in the marine business and the very limited vol- 
ume, demoralization and unsatisfactory results 
are certain to continue. 

The number of major casualties has been 
greater than in 1922. On the other hand, the 
losses which have come down from the war 
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OVER SIXTY YEARS IN BUSINESS AND GROWING STRONGER EVERY YEAR \ 


bs) 
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LiFe INSURANCE COMPANY G 

OF BOSTON, MASSACHUSETTS Voy 

SUMMARY OF THE 61ST ANNUAL REPORT Ns) 

Made_to_thej Massachusetts Insurance, Department as of December 31, 1923 Mi 

TOTAL INSURANCE IN\FORCE on approximately, 3,300,000 Lives......... $1,863,777,702.00 let 

pe Increase during. the year.............ccccccccecccce $194,930,034.00 4 
FundsjReserved as Liability to Mature these Policies..............00+e0e0e: 262,360,586.00 Ke 

Funds, Reserved for, All Other Liabilities, including Surplus Returns apportioned iv DN 

‘~wty for, payment,to,Policyholders in 1924.......... 0. cc cece cee cececeeceees 14,851,898.01 wt) 
Surplus;Funds for General Emergency, Protection..........+....0seeeeeeees 22,141,386.68 Ly 

yy iia Find snterpcicccsenivnceneeedhedll $299,353,870.69 at 
1%) \ INCREASE DURING THE YEAR............ évanioedenian $31,277,967.28 /%43, 
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period have been practically all wiped out. 
Chere have been serious efforts made to do 
away with improper policy conditions which 
crept in during the rush incident to the war 
and, which lead to the hope at least that in 
this respect the situation may be improved, but 
the general outlook in the marine field is far 
from encouraging. 

The hail business from published reports has 
been most unprofitable, and the rain business 
far from satisfactory. Neither of these classes, 
it should be added, is written by the Fire- 
mans Fund or Home Fire and Marine. 

In many of the other so-called “side lines” 
the unsettled conditions and lack of harmony 
are reflected and suggest the thought that no 
improvement can be looked for until a proper 
spirit of co-operation between company execu- 
tives has been developed. 

It is gratifying to note, on the other hand, 
a definite growth of sentiment looking to the 
advisability, if not necessity, of affiliation with 
local Chambers of Commerce as well as the 
United States Chamber on the part of com- 
panies, company officials and local agents. This 
the writer has been actively advocating for 
years as of the highest importance in order 
that the great business of insurance may take 
its place alongside of the other great lines of 
business activity in this country, giving them 
support and assistance when needed and, simi 
larly, receiving support and from 
them when the occasion arises. 

The continuing growth of the [Federation 
movement is also encouraging as indicating a 
determination to frankly and openly defend in- 
surance when attacked by those of socialistic 
or radical tendencies. The reintroduction of 
the Fitzgerald Bill in Congress and the antag- 
onistic attitude of certain officials toward stock 
insurance are sufficient [ 


assistance 


justification for the 
organization of our business along aggressively 
defensive lines. 
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Head Office: 709 Sixth Avenue, New York 
Losses paid since organization over 56 millions. 
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Methods and Practices of 
Surety Business 

Under the title of ‘““Needed Improvement in 
Methods and 
Surety 


Fidelity and 


Practices of the Fidelity and 
National Surety Com- 


pany, New York, has sent out a booklet con- 


Business,” the 


taining extracts from various insurance pub- 
lications relating to the recent discussion which 
has been going on with regard to the under- 
writing and management of fidelity and surety 
lines. This discussion, it will be remembered, 
was instigated by an author who contributed 
several articles to insurance journals under the 
nome de plume “Observer.” “Observer’s” com- 
ments are reprinted in the booklet together with 
the observations of a group of surety company 
executives thereon. It is stated that the ob- 
ject of the pamphlet put out by the National 
place all the information on 
this topic where it will be available as a basis 


Surety is to 


for further discussion and study of the sub- 


ject. 


Fire Alarms Made Dangerous 
INp., February 23.—The re- 
cent heavy sleet storms in Indiana have caused 


INDIANAPOLIS, 


much trouble in various cities by crippling the 
fire alarm systems. In Newcastle the condi- 
tions were so dangerous as to make it serious 
for anyone to attempt to touch an alarm box. 
of the city lighting system, those 
of the fire alarm system and those of the inter- 
urban company became tangled together, mak- 
ing the danger of electrocution imminent to 
nyone attempting to use an alarm. 


The wires 
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Tornado Windstorm 


Rent and Rental Values 











Use and Occupancy 
Sprinkler Leakage 








LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 





Tourist Baggage 





MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 

















SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1922 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets..... $6,847,520 
errs 1,000,000 
ee rey 575,698 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve Fon 


THE SPECTATOR 


FIRE AND CASUALTY SECTION 


Thursday 


Marine Insurance Modernized 


By CHartes I. Clark 


In the early days of maritime ventures, 
marine insurance, in its basic form, was suffi- 
cient to satisfy the requirements of the in- 
terested parties. It was sufficiently elastic to 
fit into the changing conditions of commerce 
from those primitive days when the contract 
covered only while on board the vessel, up to 
the present advanced age when insurance 
attaches in some cases upon raw _ products 
growing in the fields. Through this period of 
development in international commerce, the 
basic policy has survived in its original form 
and meets the many peculiar problems and 
conditions encountered in foreign trade with 
nations of the world in commodities of every 
character. This is accomplished by the in- 
clusion of modifying clauses enlarging on the 
coverage and extending the policy conditions. 
As each commodity presented to the under- 
writer has its own peculiarities, it is apparent 
that each risk must be considered on its in- 
dividual merits. 


Factors To BE CONSIDERED 

This uncertainty of physical conditions, 
coupled with the usages of various trades, has 
prevented the adoption of a standard form of 
policy and explains the individual character of 
marine contracts and the fluctuation of marine 
rates. For the purpose of supervising the con- 
struction of vessels to determine their sea- 
worthiness for the particular trade for which 
they are designed, certain classification so- 
cieties were organized to supervise and class 
such vessels as were built in accordance with 
their rules. These societies play an important 
part in marine underwriting and the rate 
charged by underwriters is determined largely 
by the class received by the vessel involved. 
All vessels constructed under the supervision 
of these societies are listed in their registers 
and each underwriting office has them available 
for inspection to those interested. 


ForMS OF COVERAGE 
The basic form covers goods only while ac- 
tually on board the vessel and expires upon 





A lecture delivered before the class in marine in- 
surance of the A@tna affiliated companies on Monday, 
February 25, at New York city. 


their discharge. Under present-day conditions 
where shipments originate in the interior of 


various countries, the scope of protection re. . 


quired must be broadened to attach from the 
point of origin and extend until delivery at 
final destination. This is accomplished by the 
warehouse to warehouse clause found in all 
present-day policies. 


Particular average is loss arising from dam- 
age accidentally caused by perils insured against 
some particular interest above. It is customary 
for the present-day underwriter to agree to 
pay particular average losses, and in such event 
the three per cent particular average clause js 
inserted in the policy. Under these conditions, 
particular average is payable if amounting to 
three per cent of the insured value of each 
package. On certain perishable commodities 
which would be greatly damaged by contact 
with sea water, and cargoes such as coal or 
ores which could not be so damaged, it is cus- 
tomary to accept these risks under F. P, A, 
conditions whereby the underwriter assumes no 
liability for partial loss unless the vessel meets 
with a casualty, such as fire, stranding, sinking, 
or collision. This restriction of liability is 
accomplished by inserting either of two 
F, P. A. clauses in the policy. Under the 
American conditions, the underwriter is not 
liable for particular average unless caused by 
stranding, sinking, burning or collision of the 
vessel. Under English conditions, it is only 
necessary that the vessel be stranded, sunk, 
burnt, or in collision. Thus it is that under 
the American form the underwriter is free 
from liability for partial loss, unless such loss 
is directly caused by the happening of one of 
the perils enumerated. On the other hand, 
under the English conditions the underwriter 
assumes liability for partial loss that may 
appear after the happening of one of the 
enumerated casualties, whether or not such 
partial loss is the result, directly or indirectly, 
of such casualty. A general average is a loss 
falling generally on all the interests involved 
in a maritime venture and the result of a 
sacrifice or expense voluntarily made in time 
of peril to preserve the common interest. 














AMERICAN 
AUTOMOBILE 
INSURANCE COMPANY 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘All Kinds of Insurance 
on Automobiles’’ 
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February 28, 1924 








The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 








Over a million in assets and 
enjoying PROSPERITY, 
CONFIDENCE, PRESTIGE 
and SUCCESS. All due to 
unselfish management; to fair- 
ness and liberality in writ- 
ing Fire, Tornado and Auto- 
mobile Insurance. 








THE LIBERTY FIRE 
INSURANCE CO. 


J. C. BARDWELL, President 

















“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


J.D. C. MILLER, Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 800,000 


Surplus to Policy 
Holders....... 1,514,962 


Assets........... 5,806,949 











THE SPECTATOR 


FIRE AND CASUALTY SECTION 


GENERAL AVERAGE 

The rule for contribution in general average 
is older than, and entirely aside from, the 
common law; is a rule both of equity and 
policy, which has come down through the cen- 
turies from an old Rhodian law, adopted in the 
Roman jurisprudence, and thence entered into 
the general maritime law. It appears to have 
been preserved in English without enforce- 
ment by statute. It applies only to shipping, 
and prescribes that in all cases of imminent 
peril to the whole adventure, where release is 
obtained by intentional sacrifice of any part 
for the benefit of the residue, contribution shall 
be made by the saved portions for that which 
was so. sacrificed. The common peril takes 
from the master of the vessel his paramount 
obligation to his vessel owners, and charges 
him with a joint agency for the owners of 
cargo and vessel, to act impartially, decide 
when a sacrifice is necessary, and select for 
sacrifice that which will best serve the in- 
terest of all to avoid the peril. 


OTHER ContTrRACT CLAUSES 

In preparation of a modern open policy con- 
tract, a clause is constructed which specifies 
the various kinds of goods, together with the 
degree of liability the underwriter wishes to 
assume. As various commodities vary as to 
their susceptibility to damage, so will the de- 
gree of liability vary in this clause. The val- 
uation clause usually provides that the mer- 
chandise is to be valued at the amount specified 
in the invoice, plus all charges, such as for 
packing, cartage and consular fees, prepaid 
and/or guaranteed freight, plus a_ specified 
percentage, usually ten per cent, to care for 
incidental expenses of the assured. In the 
steamer clause, it is specified that only ship- 
ments by iron and/or steel steamer and/or 
steamers are covered thereby, excluding ship- 
ments by wooden or sailing vessels unless ac- 
cepted by a special agreement. The voyage 
limits clause serves a useful purpose, for it 
specifies the countries between which ship- 
ments are made and the agreement to cover 
any transshipments if incurred. The attach- 
ment provision designates time of attachment 
of the policy. 

In case of deviation or change of voyage or 
error in the description of interest, vessel or 
voyage, such contingencies are covered, pro- 
vided same are communicated to the assurers 
as soon as known to the assured and an addi- 
tional premium paid if required by the under- 
writers. In case of loading from or into a 
lighter or similar craft during transportation, 
the policy provides coverage while on these 
craft, each craft to be deemed a separate in 


surance. 


DETERMINING SEAWORTHINESS 

As the assured has no control over the sea 
worthiness of the vessel carrying the met 
chandise, the underwriters admit such  sea- 
worthiness as between themselves and the as- 
sured. By this admission the underwriters are 
liable to the assured for loss by perils insured 
against, even though the vessel be proved un- 
seaworthy. 
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THE 


FIRE INSURANCE 
POCKET INDEX 


for distribution to policy- 
holders and prospects 


A WONDERFUL WORK OF 
REFERENCE—THE BEST 
AND EARLIEST CHART 


Every Fire Insurance Agent 
Needs it in his business 


The Fire Insurance 
Pocket Index 


contains a vast amount of 
condensed information, includ- 
ing Statistical Tables and Lists 
of 


ALL STOCK FIRE INSURANCE COM- 
PANIES 


operating in the United States 


200 IMPORTANT MUTUAL COM- 
PANIES 


ALL LLOYDS AND RECIPROCALS 
ALL UNDERWRITERS’ AGENCIES 


CLASSIFICATION OF PREMIUMS 
AND LOSSES 


UNDERWRITING PROFITS AND 


LOSSES 
Also other Useful Information 


It is the Earlieet Chart Published 
It is Issued Yearly in March 
It Contains 108 Pages 
and is 


A POCKET ENCYCLOPEDIA OF 
FACTS AND FIGURES 


It posts the agent and enables him 
to intelligently advise his clients. 


PRICES 
Per copy, Manila Tag, 75 cents 
100 copies, with imprint $30. 


Special rates for large quantities 


THE SPECTATOR COMPANY 
Publishers 


CHICAGO NEW YORK 












THE SPECTATOR 


Thursday 











W. E. SMALL, President 


$2,054,516.67 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, macon, a. 


AUTOMOBILE 
PLATE GLASS 


BURGLARY 
LIABILITY 


AMERICAN COMPANY 


AN 


aed 


E. P. AMERINE, Secy, 


PROPERTY DAMAGE 
WORKMEN’S COMPENSATION 














REACHING HIS 


FOR HIS CHILDREN 
Dad’s “‘soft spot” is his boy and his 
girl. His one big ambition is their 
education, their start in life and in 
business. 

Any Dad of a child from 2 to 14 
years of age will be tremendously in- 
terested in the new “‘Child’s Endow- 
ment Policies’ of the Ohio State 
Life. 
The Ohio State Life service now 
ranges from ages 2 to 65 years, cov- 
ering the family group with few 
exceptions. 

a 
Our agency contracts on the partner- 
ship basis will interest you. 


“SOFT SPOT’ 


FOR HIMSELF 
Wanted agents in Ohio, West Vir- 
ginia, Michigan, Indiana, Kentucky, 
Texas and Oklahoma. 
For our new 

OHIO SPECIAL 

ACCIDENT AND HEALTH 
POLICIES 


For business and professional men. 
Complete Coverage. 
Non-Cancellable Term. 

$1,000 to $10,000 Specific Loss. 

$10.00 to $50.00 Weekly Indemnity. 

Moderate Premiums and Liberal 

Commissions. 

Accrued indemnity payable every 
30 days during disability. 


Our O. S.-Li.-Co. Automobile Policy is a great door-opener. 


THE OHIO STATE LIFE 


John M. Sarver, President 


INSURANCE CoO. 
COLUMBUS, OHIO 


GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 


The Conservative Texas Company 
































ILLINOIS LIFE] 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, Presiaent 


THE LONDON & LANCASHIRE 


pf =0s INSURANCE COMPANY, Ltd. 
THE. OF LONDON, ENGLAND + 


LONDON &. "7 
} LANCASHIRE ) 
New York Department: 


57 and 59 William Street 


A. G. McILWAINE, Jr., Manager 


INSURANCE CO. 
LTD. 


_ 


Greatest Illinois Company 














AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing $12.00 
quarterly. Covers every disease and every accident. Liberal com- 
mission paid to live producers. 


GREAT NORTHERN LIFE INS. CO. 


H. G. ROYER, Pres. Westminster Bldg | 
C. O. PAULEY, Sec’y & Treas. CHICAGO, ILL. — 


THE HANOVER FIRE INSURANCE"COMPANY 


Continuously in business since 1852 

The real strength of an insurance company is in the conservatism of its man- 

agement, and the management of THE!HANOVER is an absolute assurance of the 
security of its policy. : F ; 

R. Emory Warfield, President Montgomery Clark, Vice-President 

E. S. Jarvis, Secretary! 7 Charles,;W. Higley, Vice-President 

cot 3 aaa William Morrison, Asst. Secy. 
Home Office, Hanover Bldg., 34 Pine St., New York 











As a Business Man, 


it may be assumed you carry life insurance. Are you receiving 
the maximum advantages in rates and service? It is worth 
your while comparing any insurance with that of 


The Great-West Life Assurance Company 





HEAD OFFICE—WINNIPEG 














C. E. Clarke, President J. R. Anthony, Jr., Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industrial 











WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent lowa territory and liberal 
contracts for men of good reputation. 


ad “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 











YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 

Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 

















